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{) {© INSURANCE & 
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Entered at the Cincinnati Post Office as Second Class Matter 


SECOND YEAR. CINCINNATI, EVERY OTHER THURSDAY, NOV. 10, 1898. $2.20, Fer Year 


NCORPORATED 1819. 
The Leading Fire Insurance Company of America. HARTER PERDEIOAL. 


MAITNA INSURANCE CO. 





E. O. WEEKS, Vice-President A. C. ADAMS 


WM. H. KING, Secretary. Fi wv MI. Be CLARK, President. HENRY E. REES, Assistant Secretaries 
h : . i if ~ Northwestern Branch,) WM. H. WYMAN, Gen’! Agt. 
Cash Capital, $ 4,000,000 00 S Omaha, Neb. { W.P.HARFORD, Ass’tGen’l Agt. 

Cash Assets, - - - 12,089,089 98 = 
le Pacific Branch, ) BOARDMAN & SPENCER, 
Total Liabilities, “4 2 8,655,370 62 San Francisco, Cal. } General Agents. 
Net Surplus, - . - 4,433,719 36 *% \ 
Se ve bey Inland Marine ) CHICAGO, ILL., 145 La Salle St. 
Losses Paid in 79 Years, - 81,125,621 50 Pratt Department. { New York, 52 Williams St. 


Western Branch: 


ana euaing, 413 ine St. KEELER 2 & GALLAGHER, General Agents. 





Protects Its Loyal Agents. No Overhead Writing. From an Agent’s letter: 


~~ 











“AMERICAN THROUGH AND THROUGH.” ‘The Continental, in my judgment, is the one 
“great Company to which a loyal agent can pin 


“his faith and never be disappointed. It never 
“writes over its agents’ heads, and to an agent 


“who has proven his worth I do not know any 


_ “company that will do so much and I do not be- 
s s “lieve there is one. 


“Another strong point is that the management 





CONTINENTAL BUILDING, 46 CEDAR ST., N. Y. “is not vacillating. They know what they want 
“and what lines they will write, and if an agent 
WESTERN DEPARTMENT: ‘‘will take the trouble to find this out his path is 
‘straight and easy. It does not plunge one 
Rialto Building, - #= #= Chicago, Ilis. | “year and curtail the next.” 
1851. 1sess. | 1851. 1sss. 


FIRE UNDERWRITERS AGENCY }\ \T|QN/L INSURANCE 


National eeniiiniinaie Company, OF CINCINNATI, OHIO. 


OF CINCINNATI. | 


| General Insurance — State of Ohio Only. 
GENERAL INSURANCE---STATE OF OHIO ONLY. 





| G. W. PoHLMAN, E. W. BuRNET, 
G. W PoHLMAN, E. W. BURNET, PRESIDENT. SECRETARY. 
PRESIDENT. SECRETARY. 
GARDNER E. MEEKS, State Agent, C. B. FUNSTON, State Agent, 


Columbus, Ohio. Columbus, Ohio. 
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Ohio Farmers Insurance Company 





1829. 1898. 

‘‘OLDEST IN THE WEST.” 
INCINNATH cones 
COMPANY...... 


Resident Agents in the Principal Cities of Ohio. 


R. T. BONSALL, Pres. L. L. TOWNLEY, Sec’y. P. W. CADMAN, Gen. Agt. 


CINCINNATI, OHIO. 


Columbia 
INSURANCE COMPANY 


OF DAYTON, O. 


CONFINES ITS BUSINESS TO OHIO. 


E. M. THRESHER, 


President. 


O. I. GUNCKEL, 


Secretary. 


INSURE IN A HOME COMPANY. 





Merchants and JMlanufacturers 


INSURANCE COMPANY, 


COMMENCED BUSINESS 1838. 


Cincinnati 





Capital - - $150,000. 


Surplus - - 


Assets - - 
217,623. 


$268,192. 


WILLIAM H. CALvERT, President. WINFIELD S. HUKILL, JR., Sec’y. 


1831 East Third Street. 


Carefully invested Assets 


| CAPITAL $100,000. 


LE ROY, OHIO. 


Fire, ied and Tornado Indemnity. 


on jeswary Ist 1898 of $1,046,010.52, reserved 


as follows for the protection of policy-holders : 
Reserve for re-insurance, a $859,356.80 
Reserve for Losses and all other Liabilities, 83,250.55 
Net Cash Surplus, 103,125.46 


Total, $1,046,010.52 


JAS. C. JOHNSON, PRESIDENT. 
O. S. WELLS, SECRETARY. 


ORCANIZED IN 1848. 


Fire Insurance Company 


OF DAYTON, O. 


W. P. CALLAHAN, a 


President 


D. MEAD, 


Vice-President. 


CHAS. W. SCHENK, 


Secretary. 


Cincinnati Underwriters 


COMPOSED OF 


EUREKA 
Fire and Marine Insurance Co. 


ORGANIZED 1864. 


ASSETS $290,182. 
SURPLUS $191,199. 


SECURITY 
Fire Insurance Company. 
ORGANIZED 1881. 


CAPITAL $150,000. ASSETS $271,759. 
SURPLUS $186,910. 


COMBINED STATEMENT. 


Capital $250,000. Assets $561,941. Surplus $378,109. 


F. A. ROTHIER, President 
ADAM BENUS, Secretary. 


Cincinnati, Ohio. 





ORGANIZED 1836. 


WASHINGTON 


FIRE 


INSURANCE COMPANY un. 


OF CINCINNATI, O. 


CAPITAL, - $150,000.00 


62 YEARS. 


ACENTS WANTED IN OHIO. 


HAS BEEN IN CONTINUAL OPERATION 
AND HAS MET EVERY OBLIGATION FOR 





HENRY EMERSON, President. E. F. WEISS, Secretary. 
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THE AMERICAN UNION " EMPLOYERS’ LIABILITY ASSURANCE CORPORATION, Ltd. 
LIFE INSURANCE COMPANY, OF LONDON, ENGLAND. 


George Munroe Endicott, Manager and Attorney 
OF NEW YORK. @ 


United States Branch 
M. M. BELDING, Pres’t. CHAS. C. WHITNEY, Vice-Pres’t and Mgr. 
JOHN NAPIER, Sec’y. 


a Original and Leading Liability Company. 


The report of the New York State tecmvease Department of 


its examination of the Company, completed in November, 1897, EMPLOYERS’ LIABILITY, ELEVATOR LIABILITY, 
oe cities to aidilidinn 4x te, aciiiiie. anes PUBLIC LIABILITY, rEAM LIABILITY, 
ying ¥» Says: GENERAL LIABILITY, ~ WORKMEN’S COLLECTIVE, 
‘¢ DEATH LOSSES AND CLAIMS have been promptly paid, PERSONAL ACCIDENT INSURANCE. 





and the Corporation’s affairs have been administered STRICTLY 


WITHIN THE REQUIREMENTS OF THE INSURANCE LAW OF SELL INDEMNITY THAT INDEMNIFIES. 
THE STATE.”’’ GENERAL AGENTS: 


HOME OFFICE, 5, 1, 9 & 44 BROADWAY, NEW YORK CITY. B. M. & GEORGE D. ALLISON, Southern Ohio pee oo a nee 
. . . . PACKER & CLARK, Northern Ohio, 408-9 Mohawk Bldg., Cleveland, O = 
AGENTS WANTED, with or without experience. Liberal contracts. "ROBT. ZENER & CO., Indianapolis, Ind. 





ROCKO INSUPANCE COMPANY, — tesnsactss vive busines only estanisne 04 


OF ILLINOIS. 


snmany or mrrcastamonr sexe Ml oeburg Fire Ins. Co. 


DECEMBER 31, 1897. 





CNS CNOOE... 5 wks wicks ee eS ee $1,173,261 31 OF MAGDEBURG, GERMANY. 
Cash Capital... ) ¢ 200,000 00 | P. E. RASOR, United States Maseger. AD. DOHMEYER, Ass’t Manager. 
Reserve for Unexpired Policies... ... ; 651,572 72 
— oak. — and all other Claims. ye bd FREDERIC P. OLcoTr, President Central Trust Co., of New York. 
P _ ; § : ERNST THALMANN, of Ladenburg, Thalmann & Co., Bankers, New York. 
1,173,261 31 caeed sa aia ats ine & My em 
TO OHIO AGENTS: WILLIAM ALLEN BUTLER, of Butler, Notman, Joline & Mynderse, Coun 


sellors-at-Law, New York. 
The Rockford desiring to be very generally represented 


throughout the State, invites correspondence from Agents at all 


sE sE M. LOVEJOY, General Ag Jes Sates, 
desirable points. Address, GEORGE M. LOVEJOY, General ae ae e a 
CHAS. E. SHELDON, Sec’y, ialto Building, CHIcAGo, ILL 


Rockford, Ill. FRED. RAUH & CO., Agents, - ° CINCINNATI, OHIO. 


CERMANIA cones 
COMPANY... 


62 and 64 William Street, Cor. Cedar, NEW YORK. 





J. W. CHAMPLIN, eresiovenr. W. FRED MCBAIN, sec’y ano manacer. 


MICHICAN’S =, 
LEADINC COMPANY. 





STATEMENT, JANUARY I, 1898. 





Cash Capital $1,000,000 ,00 
Reserve for Unearned Premiums 1,411,908.64 
Reserve for Losses under Adjustment 61,253.30 
Reserve for all other claims . 31,823.84 
Net Surplus : 1,833,733.36 


Total Assets $4,398,719.14 
GRAND a GO SCHUMANN, Pres 
HUGO SCHUMANN, President. 


FR. VON BEENUTH, } CHARLES RUYKHAVER, Secretary. 
Vice-Presidents : ea , 
COMPANY, Gro. B. Epwarps, } Gustav Kenr, Ass't Secretary 
WESTERN DEPARTMENT, 
GRAND RAPIDS, MICH. E. G. HALLE, Manager, Royal Insurance Bldg., Chicago, Ill. 


H. W. CLAYTON, State Agent, Troy, O 








WALTER S$. Eppy, President. J. P. SHERIDAN, Secretary. 


re ete gh - Central Accident - 


Saginaw Volley Fire & Marine. =» = rsnm'nan "= Smee 











INSURANCE COMPANY Capital and Surplus over - = $200,000. 
’ 
SAGINAW, - - - - = MICHIGAN. 
SPECIALTIES: 
CASH CAPITAL, i $200,000. An Accumulative Combination Accident Policy --- The 
best policy written. 
I I Bi Foie dc cnncds Sis ciiccccconcesedaseuvers _...$303,252.69 | New Plate Glass Policy---More definite and liberal than 
Liabilities (including capital)............................. ...... 260,476.60 other policies. 
SN CIE sod non desea ccnreseeadenseinasivetinnd ou j .... $42,776.09 | The above contracts are the best to buy and the best to sell. 








HONEST LOSSES PAID ON SIGHT. AGENTS WANTED. 











| 
| 
| 





4 THE OHIO UNDERWRITER. 














ASSETS (Market Values), 
Jan. 1, 1898, $63,649,749.84 
LIABILITIES, N. J. & N.Y. 
Standard, . $58,864,824.60 
SURPLUS, . . $4,784,925.24 


Policies Absolutely Non-Forfeit- 


able After Second Year. AMZI DODD, 


President. 





WANTED — Reliable and energetic 
Agents. ... For particulars, address the 
Company direct, or either of the State 


Agents, whose name, address, and terri- EDMUNDS & JOHNSTON, 





tory are given herewith... . State Agents for Michigan. 
g Office, Campau Bldg., 
DETROIT. 








Mutual Benetit 


LIFE INSURANCE 
COMPANY, 
NEWARK, N. J. 





IN CASE OF LAPSE the Insurance 
is CONTINUED IN FORCE as long as 
the value of the Policy will pay for; 
cr, if preferred, a Cash or Paid-up 
Policy Value is allowed. After the 
| second year, Policies are INcoN- 
| TESTABLE, and all restrictions as to 

residence, travel or occupation are 
| removed. 





| 
| 
} 
| 
The Company agrees in the Pol- 
| icy to Loan up to the Cash Surren- 
| der Value, when a satisfactory as- 
| signment of the Policy is made as 
collateral security. LossEs paid 
immediately upon completion and 
approval of proofs. 


L. D. DREWRY, 
State Agent for Ohio, 
Office, The Pike Bldg., 

CINCINNATI. 








roviden{ Savings © ije 


Aissurance Docie Y 


OF NEW YORK. 


LE pwarp VV. Scott PRes!DENT. 


“Vue Best Gompany ror Poucy Houwers ann Accents. 


Successeur Acents,anoGentrcemen Secwing Remunerative Business Connections, 
may Appry to tHe Heao Orrice.or any or THe Society's Generar AGenrs. 








wits, GERMAN AMERIGAN INSURANCE COMPANY, 


OF NEW YORK. 
———JTANUARY 1, 1898. 





| 
} 


Stocks and Bonds--Par Value $5,599,209.00. Market Value . . $6,969,603 00 
Cash in Banks and Office . $286,133 96 
Cash in hands of Agents and in course of collection 494,981 10 
Accrued Interest not included in Market Values 10,981 06 
Real Estate owned by the Company . . 15,000 00 
Loans secured by mortgages on N. Y. City Real Estate 58,000 00 $65,096 12 
INES cd cawae 4 SAS Cee neshSatiaacdugss ede bids acideceneeds $7,834,699 12 | 
CAPITAL STOCK (Invested in U.S. Bonds .. $1,000,000 00 
Reserve Fund for Unexpired Risks . 2,601,689 81 | 
Reserve Fund for Unsettled Losses 7 302,614 43 
Reserve Fund for all other Claims. —~ , coos , SOD OO | 
Net Surplus beyond all Liabilities 3,678,999 38 | 
_ $7,834,699 12 





WILLIAM N. KREMER, President. 
LOUIS F. DOMMERICH, Vice-President. HARLES G. SMITH,, Secretary. 
ROBERT L. KLUM, EDWIN M. CRAGIN, Asst. Secretaries. 





PACIFIC DEPARTMENT: 
San Francisco, Cal. 
GEORGE H. TYSON, Manager. 


WESTERN DEPARTMENT : 
Chicago, III. 





Ordinary and 


Profit-Sharing 
Life Insurance Policies. 


_$50,000 to $15_ 


On Every Approved Plan. 








AGENTS WANTED. 
THE PRUDENTIAL INSURANCE CO, OF AMERICA, 


JOHN F. DRYDEN, President. 
Horme Office, NEWARK, N. J- 
HENRY BOHL. Supt. of Agencies, Ohio and Indiana. COLUMBUS. OHIO. 





| 
| 
| 
| 


EUGENE CARY, Mgr., ROGERS PORTER, Asst. Mgr. | 


The Prudential 


Industrial, 


| 
| 





THE AMERICAN FIRE doucanc® 


PHILADELPHIA, PA. 








CASH CAPITAL, - ~ - 8 500,000.00 


Reserve for Reimsarance and all other claims, - = 1,513,076.99 
Surplus over all Liabilities, . . - 542,301.63 


TOTAL ASSETS, JAN. é 1898, $2,675,520.22 


THOS. H. MONTGOMERY, President. RICHARD MARIS, Sec’y and Treas. 
CHAS. P. PEROT, Vice-President. WM. F. WILLIAMS, Ass’t Sec’y. 
WM. B. KELLY, Genl. Agt. 


NELSON B. JONES, CHARLES L. HECOX, 


Special Agt. for Michigan, Lansing, Mich. Special Agt. for Ohio, Columbus, Ohio. 








The Cincinnati Life Association. 


HOME OFFICE: 
N. E. COR. FOURTH AND VINE STREETS, 
CINCINNATI, OHIO. 


$100,000 accumulation for security of policy-holders provided for by law, 


STIPULATED PREMIUMS ARE SMALL AND EASY TO PAY. 


aa Move advanced to the widow immediately upon the death of a 
oa ven to pay expenses of Sickness, Burial, and other needs. 


GOOD CONTRACTS FOR AGENTS. 
ADDRESS 


J- H. GRAY, Secretary and Manager, 
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Every OTHER THURSDAY. 
$2.00 PER YEAR. 


15 Cents Per Copy 
E. JAY WOHLGEMUTH, Eoitor. 


THE OHIO UNDERWRITER CO., Publishers, 


AETNA BUILDING, 413 Vine STREET, CINCINNATI. 


ENTERED AT THE CINCINNAT! POST OFFICE AS SECOND-CLASS MATTER. 








THE SOLICITOR QUESTION. 


An interesting point has been before the fire 
insurance men since Superintendent Matthews 
made his ruling that all solicitors and brokers 
would have to be licensed under the regular 
agency license lawof Ohio. Every solicitor and 
broker who places a risk with a company through 
its regular resident agent, should, according to 
the insurance department, be licensed as an 
agent. The question in licensing a_ solicitor 
or a broker is whether a company does not 
thereby recognize him asa full-fledged agent and 
thus become responsible for &is acts. Being 
licensed as agents and officially recognized as 
such by the department, at the request, as might 
be said, of the company in ordering a license, 
it would appear that brokers are thus tacitly 
recognized as agents. Ordinarily brokers and 
solicitors are held to be agents of the assured, 
and the assured to be responsible for their acts. 
It is very probable that if a case should come 
up in court, the court would construe the broker 
to be authorized to act for the company if he 
should be licensed as an agent by the insurance 
department. For this reason many companies 
have steadfastly refused to license solicitors. 

A careful study of the law would indicate that 
it is not necessary to license solicitors, if the 
solicitors are properly instructed as to the way 
to canvass. Quite a number of prominent agents 
who have solicitors have evolved a plan to ob- 
serve the law and still not license their solicit- 
ors. Theiridea is that a solicitor is not a repre- 
resentative of the company in any sense, but a 
representative of their office. He is working 
for them and they pay him; the company does 
not know him in the transaction. The solicitor 
must of course be careful not to represent him- 
self as being agent for any company but must 
say he represents the agent. If he is asked what 
companies he handles, he can only give the 
assured his employer’s card or tell him what 
companies his employer represents. He does 
not represent any, and should not say he does. 
If the agents and companies will follow this 
plan they will probably have no trouble. If 
they continue to license solicitors serious com- 
plications are bound to arise. 


VIGILANT’S TWADDLE. 

The action of the National Association of Lo- 
cal Fire Insurance Agents in protesting against 
overhead writing and other abuses which are 
undermining the whole agency system, has 
caused great pain to the /7gt/ant. It terms 
this action “‘Impertinence or Mutiny’’ and de- 
votes considerable paper and ink, that were 
valuable before they got mixed, to an attempt 
to prove that agents are presumptuous in so 
much as making suggestions to the companies 
with which they do business, and actually muti- 
nous if they demand that the companies respect 
their rights. It is very propable that the 
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Vigilant knows that agents have a right to 
place business which they have secured in 
whichever of their companies they see fit, pro- 
vided the company is sound and will accept the 
business. It knows, too, that agents have the 
right to give up companies that refuse to recog- 
nize their rights or what they may consider 
their interests. Agents also have the right, 
which everybody else enjoys, of meeting to- 
gether and deciding what is to their interest. 
If, after doing so, they see fit to inform the 


| companies that they propose hereafter to give 


their business to such as respect their rights and 

interests it is only giving the companies a fair 

chance to show where they stand, if they see 

fit to avail themselves of it. 
THE OHIO LICENSE LAW. 

It has been suggested that the regular insur- 
ance agents of Ohio should combine in a move- 
ment to cause the present agency license law to 
be changed. As the law stands each company 
has to pay $2 for every agent or solicitor, each 
year. The result of this is that a horde of peo- 
ple not insurance men are appointed and 
licensed, for the sake of their own business or 
that of a few of their friends. There are hun- 
dreds of so-called insurance agents in Ohio who 
do not write $100 in premiums a year, and who 
are engaged in other lines of business. They 
consider the $20 or $25 commissions earned as 
just so much picked up without trouble. If the 
law were changed to require each agent who so- 
licits insurance to pay a license fee of $25 a year 
it would at once do away with the undesirable 
element in the business, and cause hundreds of 
people to drop insurance as a side line. A man 
could hardly afford to do an insurance business 
unless he did at least $300 a year, and if all the 
agents writing less than that could be cleaned 
out, a vast amount of business would return to 
the regular agents. 


“OLD MAN’’ MR. YOUNG E. ALLISON. 


We notice some one writing on /msurance 
of New York credits the compositors who set 
up the /msurance Herald with sometiines referr- 
ing to Mr. Young E. Allison as ‘‘Old Man Al- 
lison.’’ The aforesaid writer is surely the vic- 
tim of a mistaken impression. Not only do not 
the compositors on the H/era/d call Mr. Allison 
“Old Man”’ Allison, but we cannot conceive of 
anyone who knows him doing so. Mr. Allison 
is opposite in every way to the character of ‘‘ven- 
erable respectability,’’ which usually conveys the 
idea of “Old Man.’’ Nor is Mr. Allison a young 
man. He is just a man, in all that the word 
implies—a brilliant, brainy man who shows a 
trace of genius in everything he does; in short, 
such a man as we would all like to be. 
PINGREE AND ASSESSMENT SOCIETIES. 

Governor Pingree of Michigan a few days ago 
received a visit from A. D. Crozier and Dr. 
Webster of the New Era Life Insurance Com- 
pany at Grand Rapids, who urged him not to 
recommend in his annual message any legis- 
lation against fraternal insurance. He agreed 
to give them an opportunity to present their 
side of the question before taking any action. 
That of course was only fair. But if the govy- 
ernor shows that he has the interests of the 
people of Michigan at heart as thoroughly in 
this matter as he has in some others, he will not 
be seriously influenced by what the gentlemen 
may say. There are many honest men who 
thoroughly believe in assessment insurance, 


| just as there have been those who believed in | 


witches. Their honesty, however, ought not to 


» 


make the governor of Michigan blind to the 
fact that the people of his own as well as other 
states are annually investing their hard earned 
money in fraternal insurance societies, from 
which it will never return either to them or some 
of their families. The law sanctions these con- 
cerns and the people suffer the consequences, 
After they have cast their gold into the fire 
they have not even the satisfaction of saying 
with Aaron, ‘‘Behold there came forth this 
calf.’’ To protect the people from this gigantic 
fraud is as much the duty of the state as to pro- 
tect them from adulterated food or three-card- 
monte men. It is to be hoped that Pingree 
will lead the procession in getting such laws 
passed as will enable the insurance comnmnis- 
sioner to strangle such of these weaklings as 
cannot or will not 
foundation. 


get on a sound scientific 


Walter P. Dickerson, in his new Cincinnati 
paper for the assured called the /Policy-holder, 
says regarding undergrounders in Ohio: 

‘“Itis safe to say that within the past five 
years five thousand policies in non-admitted 
companies have been issued on Ohio properties, 
almost openly, and without any particular fear 
of the department, who, like all other state de- 
partments, has proven utterly unable to stop 
the practice, and it is only fair to say that, with 
a few exceptions, all the non-admitted compa- 
nies have satisfactorily paid their losses; still, 
every non-admitted policy delivered in any 
state is prejudicial to the interests of resident 
agents, representing companies that pay state 
taxes and support insurance departments, and 
there ought to be another national meeting (?) 
of insurance commissioners to wisdom out some 
method to stop it.”’ 

Well if there is anyone in Ohio who ought to 
know about underground insurance, Dickerson 
certainly is the man. 


SUPERINTENDENT MATTHEWS’ RULING. 


The action of Superintendent Matthews in 
making a ruling governing the operation of the 
O’Neil and Stewart-Valentine anti-trust laws as 
they affect insurance, was especially appreciated 
as giving the insurance men something tangible 
by which to shape their course under the diffi- 
cult conditions which surround the business on 
all sides at this time. The decision, which was 
issued in special supplementary form by the 
OHIO UNDERWRITER the day after it 
rendered, is well worth reading by any fire 
insurance man. It should have its effect in 
the adjoining states of Michigan and Kentucky, 
and particularly in the latter state where insur- 
ance men are being arrested as though they 
were gangs of criminals. Our supplement 
giving the text of the decision has probably 
been received and studied by about all the 
insurance men of the state ere this, but there is 
one point to which it is perhaps well to call 
particular attention. This is the suggestion by 
Mr. Matthews that in time the business should 
be gotten down to such a science, through 
such means as the Ohio Inspection Bureau 
offers in the study of hazards, that instead of 
inviting rate wars and competition, the various 
classes of hazards should have a legal rate 
recognized and required by the state, as in 
life insurance. This rate would be the basis 
on which a proper legal reserve would be de- 
termined. It is true that a rate war in which 
risks are written for less than cost in one sec- 
tion of the state, necessarily causes the rest of 
the state to make up the deficiency and thus 
reach the proper average necessary to show a 
profit on the business asa whole. The establish- 
ment of a legal rate in fire insurance should 
be the goal to which the insurance men should 
work in the future. 


was 
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SEEN FROM CHICAGO. 


THE CONCORDIA RESIGNATION. 

The resignation of Secretary Gustav Wol- 
laeger of the Concordia, tendered the Union, 
came not asa great surprise. There has been 
much correspondence and personal conference 
between Secretary Wollaeger and members of the 
governing committee in regard to the peculiar 
relations this gentleman held with the organiza- 
tion. Mr. Wollaeger was present at the Sara- 
toga meeting and joined there as secretary of 
the Concordia. Afterward the Wisconsin was 
launched, and Mr. Wollaeger was made secre- 
tary of this company. It has been openly 
charged from time to time that where the Con- 
cordia could not get its agents to a union com- 
mission basis, that the Wisconsin was sub- 
stituted. According to union rules, the Wis- 
consin was just as much a union company asthe 
Concordia. Union membership is personal in 
order to circumvent the anti-compact laws. In 
the case of the Milwaukee Mechanics and the 
Milwaukee, the officials of each are different. 
Secretary Grossenbach has no official position 
with the Milwaukee, and so is not by duty 
bound to follow union rules with the Milwau- 
kee. It is not thought that the Concordia’s re- 
signation will have any effect on the Milwaukee 
Mechanics, at least for the present. 

++ ++ 
CONDITIONS IN THE WEST. 

It is difficult to say whether union conditions 
have improved or not. There is not so much 
disruption talk, and yet many of the leaders 
shake their heads, when asked as to the prob- 
able future. The governing committee, and in 
fact any other committee, will discover that it 
isa herculean task to attempt to legislate in a 
way to remove conditions that are the results of 
a natural evolution. From the standpoint of 
the layman, it does not seem possible to accom- 
plish much more than mitigate the congestion. 
All companies will acknowledge that there is 
but little new business to be put on the books. 
Merchants in the large centers are not adding 
to their stocks, and there is but little building 
going on. With this existing state of affairs, 
competition has increased greatly not only by 
the advent of new companies but by the old 
established companies doubling or trebling 
their lines. The new companies have had to be 
fed, and they have taken it from the old com- 
panies. These old companies are straining 
every point to keep up their receipts by en- 
deavoring to raise the steam gauge in their 
field men and local agents. The question arises, 
will this extreme pressure continue much longer 
without a boiler blowing up here and there? 
Some companies could stand a rate war fairly 
well; others could not. There are companies 
that have an agent at every cross-roads. They 
are loaded to the guards with liability. A rate 
war would play smash with them. It would 
hit them at every point. But a rate war will 
not even clear the skies. After it is over, the 
old conditions will begin to show themselves. 
There is no cathartic so good as a rip-roaring 
conflagration that will take the tar out of every 
company in the field and bring the fraternity to 
its proper senses. It seems strange to wish for 
a destruction of property and wealth, but it 
would be a god-send to the western field if in 
several of its cities, the fire fiend would gut the 
congested district. 

++ ++ 
THE CHICAGO SITUATION. 

The committee of nine working on the Chi- 
cigo situation, investigating the evils that are 
gnawing at the vitals of the Chicago Under- 
writers Association, and seeking some remedy 


' preferred business. 








| to remove them, is making but slow progress. 


Some months ago when Hitchcock of the 77mes- 
Herald and Cartwright of the /u/er-Ocean were 
doing some quiet work, and putting in the 
pigeon holes of their editorial desks, evidences 
of violations of the rules of the board by many 
of its members, President Teall scouted at the 
declarations of these newspaper men, who knew 
much more than they made public or even told 
their most intimate friends. Now he has made 
a new tack. Mr. Teall says that Messrs. Hitch- 
cock and Cartwright did not paint the picture 
nearly as black as it deserved. He accuses 
several well known and supposedly honest mem- 
bers as being whited sepulchers in which are 
dead men’s bones. Many board members hold 
that the main trouble is with the class No. 3, or 
suburban agents and the brokers, and not the 
down town agents. They argue that these are 
the men that are rebating. It is true that there 
is a stench in that direction, but the class No. 1 
men have plenty to answer for. Several non- 
union companies, and a few union companies 


_ are running up and down La Salle streets, mak- 


ing all sorts of commission offers. There is too 
much margin between ten and twenty broker- 
age that the board allows, and the amount of 
commissions that is offered. The committee 
will likely recommend a reduction of rates on 
It will also ask that some 
of the rules be radically amended. President 
Teall’s idea is to expel a member at once if he 
is proven guilty of wilfully violating the rules. 
He thinks that the co-operation of the compa- 
nies should be gained first, by getting them to 
pledge themselves to stand by the board in any 
action that it may take as to offenders. Many 
men in the business are saying emphatically 
that as long as there is any distinction between 
preferred business and non-preferred, there will 
be trouble. 


+4 ++ 


COMMISSIONER MATTHEWS’ RULING. 

Managers in Chicago are proud of Superin- 
tendent Matthews of Ohio for the strong ruling 
he made on the anti-trust issue. His stock has 
gone up far above par. The Ohio matters have 
been ably handled, and no one can gainsay it. 
Geo. W. Law of the Royal and J. M. DeCamp of 
the Liverpool & London & Globe deserve the 
thanks of their fellow underwriters. According 
to the ruling, the Ohio committee holds that the 
stamping secretaries in the state will have to be 
abolished. The local boards will make and 
maintain the rates. The great trouble now will 
be to keep those companies that are noted for 
their extreme enterprise from doing something 
that will cause the hostility of the Ohio depart- 
ment. Superintendent Matthews has shown 
that he is friendly to the companies, or rather, 
that he views the situation from the standpoint 
of a sensible business man. It rests with the 
companies to act and operate within the bounds 
of his ruling, and to conserve the best interests 





of the business by doing nothing rash or at- | 
tempting to go beyond the pale that the Super- | 


intendent has drawn. The last paragraph of the 
ruling will be developed later. Reference is 
made to the proper reserve to be made for the 
liability which companies are taking on. Super- 
intendent Matthews recognizes that there isa 
line beyond which companies can go and make 
too great a profit for the good of the public, a 
profit that is unjust to the public. 
hand, companies by writing at too low a rate 
may defeat the very purpose for which they are 
organized, to furnish gilt-edged indemnity in 
case of loss. Superintendent Matthews sees 
that it is absolutely necessary, looking at the 
matter from every business standpoint, for 
companies to make a reasonable profit. Unless 
they do so, their indemnity is in question. If 


| companies in Ohio are to write at unprofitable 


On the other | 


rates, Superintendent Matthews evidently 
thinks that the proper reserve must be put up 
to protect the assured. That is, that the ordi- 
nary percentage is not large enough which is 
computed on the proper premium. The com- 
pany loads itself with the same liability, but 
the reserve is much less. 
++ ++ 
THE SPRINKLER STRIKE. 

The strike of the Sprinkler Fitters Union in 
Chicago is causing interest. The men, helpers, 
regular workmen and foremen, are demanding 
an advance of 25 cents a day all around. The 
U. T. D. Sprinkler and Supply Co., is the only 
concern that has complied with the demands. 
This is the company of which Chas. D. Cox, the 
old Lloyds man, is president. It is evidently a 
grand stand play for business on his part. The 
General Fire Extinguisher Co, and the rest are 
holding out. By the way, Mr. Cox seems to be 
getting some business for his concern. He has 
closed several contracts, amounting to $25,000 
in Chicago alone. 

++ ++ 
MR. McDONALD’S INSPECTION BUREAU. 

The inspection and survey bureau, the out- 
growth of the efforts of Manager J. J. McDon- 
ald of the Connecticut, seems to be shrouded in 
a haze. Some of the companies belonging to 
it are the Connecticut, Traders of Chicago, 
Phenix of Brooklyn and Providence-Washing- 
ton. Just why there need be so much mystery 
about it is hard to say. The foreign companies 
attribute ulterior motives to Mr. McDonald. 
They say the strong tendencies of the company 
that is ‘‘American through and through”’ cling 
to him like a sand burr. It is stated that the 
ultimate idea is to have an American organiza- 
tion, Mr. McDonald is quoted as saying that 
the association does not want to have every 
Tom, Dick and Harry of a company in its 
sacred ranks. It may be the elite of the do- 
mestic fraternity, and will have its headquarters 
in as sequestered a retreat as the bed chamber 
of the emperor of the Celestial empire. At any 
rate, Mr. McDonald has on the average, two 
applications a day for positions as inspector in 
the new bureau. 

ead ++ 
COMMISSIONER CAMPBELL'S ACTION. 

It is stated that after election, Commissioner 
Campbell of Michigan will again devote his 
time to insurance subjects and will then take up 
the Michigan Inspection Bureau. It is under- 
stood that when Manager Gerald H. Lermit of 
the Northern was in Lansing, Mr. Campbell 
told him that he would address every company 
belonging to or subscribing to the rates, saying 
that it was violating the law and would have to 
cease its connection therewith. Undoubtedly 
the Liverpool & London & Globe would have 
been relicensed if Resident Secretary Warren 
had promised all that Manager Lermit did. 
The Liverpool & London & Globe halted when 
the Commissioner demanded that in addition to 
withdrawing from the bureau, it promise not to 
write any lines in excess of 10 per cent. of its 
deposit. The presence of Secretary Whitney of 
the Michigan Fire and Marine in Chicago last 
week led to reports that he was in conference 
with the Union on Commissioner Campbell's 
prospective action. 

we ++ 
T. L. MAITLAND AND THE STATE”. 

ROCKFORD, ILL., November Ist, 1898. Editor 
OHIO UNDERWRITER. Dear Sir:—I notice an 
article in the last issue of the OHIO UNDER- 
WRITER which possibly conveys a wrong con- 
ception of relations between T. L. Maitland & 
Co. and this office. I would say that there has 
never been any disagreement whatever between 
us. This office has always received from said firm 








the most courteous and respectful treatment, 
and no disputes or disagreements have ever 
occurred. The change in general agency was 
made by mutual consent and was principally be- 
cause Mr. Maitland’s ill health made it impos- 
sible for him to do the necessary traveling in 
order to make the general agency profitable to 
himself and the company, I do not usually 
take notice of articles of this kind, but Mr. Mait- 
land calls my attention to the matter and thinks 
that the article in question isa mutual reflection 
upon this office and upon him. 


Yours very 
truly, 


G. F. PENFIELD, Sec’y. 


+ ++ 


GOES PINOCHLE ONE BETTER. 

A great scheme, with alleged headquarters 
at Quincy, I1l., has just come to light. As the 
OHIO UNDERWRITER is informed, a certain 
Union company has fixed up a scheme to pay 
its agent excess commissions in a rather novel 
manner. Every two or three months, so the 
story goes, the special agent of the company 
arranges to spend a night at Quincy. The 
agent also arranges to give up his time to the 
special agent for that night. After the shades 
of darkness have fallen for some hours, the two 
betake themselves to a quiet spot, where the 
great American game of poker is indulged in 
until the agent has wow and the special agent 
has /ost a sum sufficient to cover the excess 
commissions earned since the last game. The 
special agent then goes to bed and the agent 
goes home with various and sundry pieces of 
money concealed on his person. The whole 
thing is plain as day, except in what form the 
expenditure appears in the special agent’s ex- 
pense account. One would imagine from the 
kind of game played that the special agent 
represents an American company, but if the 
facts are as reported, it is such in name only. 


THE M. & M. OF ROCKFORD. 

The rumors regarding the Manufacturers & 
Merchants Mutual of Rockford have been found 
to be entirely without basis, and to have been 
the result of the work of an ex-employe of the 
company who is now unfriendly towards it. The 
rumors were that the officers contemplated sell- 
ing the company out, and thus retiring it. The 
Manufacturers & Merchants is one of the few 
mutuals in the west which has the confidence 
of the insurance public, and which appears to 
be conducted on safe and conservative lines. It 
is really entitled to be classed with the standard 
Ohio mutuals, which are so highly regarded in 
their home state. 


THE AETNA’S WESTERN DEPARTMENT. 

Underwriters in Chicago are watching with 
considerable interest the gradual rearrangement 
of the Aetna of Hartford’s business in the terri- 
tory handled from Cincinnati by Keeler & Gal- 
lagher. Up to the time of F. C. Bennett's death 
the company in this field was not counted much 
of a factor among the leaders, but was rather 
classed with the “medium’’ companies as far as 
its policy of accepting business was concerned. 
Mr. Bennett, it cannot be denied, was ultra- 
conservative considering that he represented the 
largest American company. It was pretty well 
understood that in appointing the new general 
agents the company proposed a change in policy 
in the west to conform with its importance in 
other sections. Since then it has broadened its 
scope until now it it is considered one of the 
most aggressive of companies. The difference 
is most noticeable, perhaps, in the changed atti- 
tude of agents towards the company. The sup- 
plies of the Aetna are welcome in almost any 
office now, where before it was frequently hard 
to place them. 


| 
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THE OHIO UNDERWRITER. 


One of the most marked indications of a new 
regime is in the changes in the field staff of the 
department. It would appear that the policy of 
the new general agents is to get the very best 
special agency talent in each state. It is said 
their proposed changes are about completed, 
with very satisfactory results. Ohio is now 
handled by A. G. Sanderson, the former special 
agent of the Lancashire, and recently special 
agent for the Continental in New York state. 
John E. Davies is Wisconsin state agent. Mr. 
Davies is ex-president of the Wisconsin field 
club, and was last year the vice-president of the 
Underwriters’ Association of the Northwest. He 
is recognized as one of the prominent field men 
of the West. This week it is announced that 
W. E. Vandeventer, general special agent of the 
Phoenix of London at Chicago and president of 
the I}inois field men’s association, becomes 
Illinois state agent of the Aetna. He succeeds 
State Agent Culbertson, who after a long life 
mostly spent in the service of the Aetna, gives 
up active work, The Aetna’s results for 1898 in 
the field covered by Keeler & Gallagher will be 
looked for with interest, and it is believed the 
business will show a heavy increase over 1857. 

ROCKFORD OUT OF UNION. 

It is not generally known that Secretary 
Sheldon is out of the Union, yet this has been 
really the case for about three months. The 
fact that the information has never been pub- 
lished except in the Union ud/efin gives rise 
to the suggestion that there are perhaps other 
similar cases. There is certainly a large disaf- 
fected element in the Union, and there are 
doubtless many companies which are, so to 
speak, passive in their observance of Union 
rules. Some of them are probably so with the 
connivance of Union officials, who have pre- 
ferred to have them considered members for 
their moral influence on other companies. From 
all the evidence the Union has now abandoned 
this policy, and is at work to either change or 
weed out members who are so only in name. 
An indication of this is in the developments re- 
garding the Milwaukee companies during the 
past week. The Concordia has withdrawn, 
while on the other hand it is understood the 
Milwaukee Mechanics, as well as its annex, the 
Milwaukee Fire, have agreed to live up to the 
regulations. If this is the case Secretary Mans- 
field of the Milwaukee Fire may be expected to 
apply shortly. The feeling is that the Union’s 
new policy will have the effect of strengthen- 
ing it. 





JAcKsON—President Merwin Jackson of the 
Local Agents Association of Ohio, and of the 
firm of Merrill, Dodge & Jackson of Toledo, is 
walking around with his pocket full of fine 
‘‘Habanas’’ and the broadest of happy smiles 
upon his countenance, all because they now call 
him ‘‘papa.’’ It’s ‘ta heir’’ and not ‘‘a heiress.”’ 


CARROLL.—The many friends of F. C. Carroll, 
the genial fire insurance adjuster, will, sym- 
pathize with him in the death of his father, 
which occurred October 26th Mr. Carroll was 
summoned from Toledo, but before reaching 
home his father died. It is just about five 
months since Mr. Carroll’s little daughter Ruth 
died. 


WEED.—Col. N. H. Weed, the stalwart editor 
and manager of the Western Insurance Review 
of St. Louis, has purchased the Chicago Jn- 
dependent and will conduct both papers for the 
future. Mr. Weed is one of the coming young 
men of the insurance newspaper business, and 
his success with the Review is a pretty good 
augury that he will bring the /nudependent to 
the front as a life insurance paper, for which 
there is a good field. 


~ 


OHIO FIRE NOTES. 


The German of Freeport has gone from the 
agency of I. I. Parry at Jackson, O., to that of 
Daniel Crossin. 

Amos O, White has added the companies in 
the Dunham & Peck agency at Fremont, Mich., 
to his own list, already the largest in the town. 


Henry Lardner, Jr., has become agent at 
Niles, Mich., of the Citizens of N. Y., Law Un- 
ion and Crown, Manhattan, Union Assurance 
and Victoria. 

Leroy C. Blood has succeeded Gillam & Son 
as agents of the American of N J., Farmers Fire 
and Fidelity & Casualty at Lansing, Mich. He 
also has the Union of Pa. and National Surety. 

Mrs. C. A. Leech, wife of the well-known 
Uhrichsville, O., insurance agent, is in the 
hospital at Flushing, O., where she successfully 
passed through a surgical operation. The 
surgeons removed a tumor from her breast. 

The engagement of Miss Jennie Emsheimer 
to Mr. Charles J. Beekman has been announced. 
Miss Emsheimer will be remembered by many 
of the insurance fraternity as being the hospi- 
table the home of her father Mr. 
Joseph Emsheimer at Wheeling, West Virginia. 


hostess at 


The local fire insurance agents of Tuscarawas 
County have decided to form a county organiza- 
tion, auxiliary to the state association. For 
that purpose a call was issued several days ago 
for a meeting in New Philadelphia on the 7th. 
Cyrus Woodbury, special agent of the Queen, 
delivered an address. 

Gibsonburg and Woodville, two Sandusky 
county villages, have been rated by the Ohio 
Inspection Bureau. Gibsonburg, whose popu- 
lation is given as 1,000, 
over four miles of mains. 


has waterworks and 
There are plenty of 
towns in the state considerably larger that can 
not make one-half as good a showing in this 
regard. 

The Union of England and the Victoria have 
taken up their Cincinnati agencies which for 
several years have been with Law’s Insurance 
Agency. There is said to be considerable fric- 
tion back of the change. Recently the Royal 
withdrew from Goodwin, Hall & Henshaw’s 
local agency in Chicago. The companies have 
not yet appointed their new agents. 

C. B. Corry of Bellefontaine, the new special 
agent of the State of Illinois, has already ap- 
pointed the following agents: Wallace & Corry, 
Springfield; George R. McConnell, Troy; Mrs. 
F. E. Purcell, Piqua; Ward & Boyle, Circle- 
ville; Griesheimer & Schilder, Chillicothe; Wm. 
Bradfute, Washington C. H.; C.S. Thomas & 
Co., Wilmington; Henry Sutermeister, Kenton. 

Mr. Walter P. Dicksonson of Newport, Ky., 
has moved to Cincinnati and started the Po/icy- 
holder, a paper especially devoted to fire pro- 
tective appliances and to the assured. The 
paper is auxiliary to his “National Bureau of 
Insurance Information,”’ a new enterprise which 
will furnish the assured with information as to 
the standing of insurance companies. The sub- 
scription to the bureau is $2.00 a year and this 
includes a subscription to the Po/icy-holder. 

Cleveland narrowly escaped a serious oil fire 
Saturday. The grease works Schofield, Schur- 
mer & Teagle in the oil-district, a two-story 
frame building containing among other things 
several oil tanks, 100 barrels of wax and two 
carloads of packing cases, was totally destroyed 
and the adjoining cooperage works badly dam- 
aged. It was feared there would be a repetition 
of the scenes of the early ’80’s, when a fire in 
that distrist sent thousands of gallons of burn- 
ing oil down Kingsbury run ‘to the Cuyahoga 
river. The loss is placed by the firm at $25,000 
to $30,000. 





a titer 





es Qe ee 


———— en 


8 


THE OHIO UNDERWRITER. 








~ IN OHIO FIRE CIRCLES 


ON THE VERGE OF A RATE WAR. 

The condition in Cleveland is serious. It ap- 
pears that the trouble that has been brewing 
there for months is about to break into a rate 
war. A correspondent describes the situation 
as follows: ‘‘If the situation as regards insur- 
rance interests in Cleveland does not materially 
improve in the next ten days, conditions make 
it imperative that a rate war will be indulged in. 
Were those agents who are causing the present 
uneasiness amongst the fraternity familiar with 
the results of such a war, I am sure their actions 


would cease, and eveything in a short time | 
would be as it should, and the work of the com- | 


mitte having the matter of new by-laws and 
constitution in charge would be of some use. 
As it is now it is doubtful if their efforts will be 
of any avail. The present state of unrest is due 
to various causes, and the low rumbling of the 
approaching trouble, which has been in the 
main wuder the surface, is cropping out until it 
seems that the only way to clear the atmosphere 
is by the most drastic measures. Some time 
ago a competitive rate was made at the request 
of the L. C. Butts agency for a reduction in rate 
on the Gilchrist Lumber Company, Mr. Butts 
claiming as his competitor F. P. Thomas & Co. 
A reduction was made, by reason of which it 
seems Mr. Butts not alone secured his own bus- 
ines but also that of F. P. Thomas & Co., who, 
ou the other hand, claimed they did not offer to 
cut the rate. This action naturally made the 
Thomas agency huffy and they retaliated by 
writing the entire line of $300,000 of the Cleve- 
land Saw Mill Company at a cut rate. This 
line was formerly placed by them through Rath- 
bone & Sons of New York. This year it was 
decided to place the business in the hands of 
some of our local agents. The action of Thomas 
& Co. cut out the others, and as a result a flat 
reduction of ten cents on all lumber on the flats 
has been made, Other cases of similar nature 
are constantly coming to the top, and those 
members who have been loyal to the board are 
getting tired of this thing, and it is only a mat- 
ter of how long they can stand it.’’ 
+e ++ 

PRESIDENT WOODWORTH ON OHIO SITUATION. 

President Woodworth of the National Asso- 
ciation of Local Fire Insurance Agents is much 
pleased with the ruling of Superintendent 
Matthews, as might be expected. In the fol- 
lowing letter he expresses some of his views on 
the Ohio situation: 

Editor THE OHIO UNDERWRITER :—A copy of 
your ‘‘Extra,’’ reporting Supt. Matthews’ rul- 
ings on certain laws of Ohio bearing upon fire 
insurance, is received, and I thank you for it. 
The arguments of Supt. Matthews are clear and 
explicit and his conclusions are certainly good 
sense and ought to be good law. 

This decision gives our colleagues in Ohio a 
great opportunity and places upon them a 
tremendous responsibility. If they accept this 
opportunity promptly and bear this responsi- 
bility worthily their own business will be bene- 
fited, citizens of Ohio will be furnished good 
insurance at fair rates, the companies will re- 
ceive a fair return from the business done in the 
state, and local agents everywhere will te hon- 
ored and their ‘‘occupation’’ made more hon- 
orable. 

The best method to ascertain ‘‘the relative 
value of risks’’ is that referred to in the third 
plank of the platform of the National Associa- 
tion of Local Fire Insurance Agents. When the 
local knowledge of agents, the broader ex- 
perience of field men, the technical knowledge 
of the students of physical hazards and the ac- 


cumulated data of the companies joinin making | 


schedules adapted to local conditions and mod- 


ified by local precedents, the best results will be | 








obtained. Such schedules applied by those of 
experience who are not subject to direct pres- 
sure from either property owners or companies 
will be found the most satisfactory. This plan 
seems to me both legal and practicable in Ohio. 
If it is not it would be well to follow it as nearly 
as the laws allow and conditions permit. 

The difficulties that confront local agents in 
Ohio and the dangers that imperil their ‘‘occu- 
pation’’ are recognized, but we expect that they 
will be met with courage, prudence and stead- 
fastness, and eventually will be overcome. The 
temptation to punish uncontrplled greed and 
glaring crookedness by smashing local boards 
for the purpose of reaching the guilty parties is 
very great, but this course is rarely a wise one. 
Such a step cannot be considered too carefully 
before its adoption. It is not profitable to prop- 
erty owners nor to the companies and is dis- 
astrous to local agents. In this way a business 
gathered by the local agent little by little 
through a period of many years may be totally 
destroyed in a week. 

The present oversupply of policy factories 
and premium pullers has introduced the pres- 
ent demoralization. The damphoolishness now 
prevailing is not all spontaneous; some of it is 
caused by friction. Many that are at present 
engaged in the Kilkenny warfare are the vic- 
tims of circumstances. They are not anarchists 
naturally and the disreputable practices of those 
of whom we expected better things should not 
unnecessarily alarm us. While combating them 
we may well have charity for the offenders who 
prefer to do right but feel compelled to do 
wrong. 

The fire insurance business is unquestionably 
in a very bad shape, but there is certainly a bet- 
ter time coming and we expect the local agents 
of Ohioto help italong. C.H. WoopworTa. 


FRANKLIN OF COLUMBUS JOINS. 

The Franklin of Columbus has made applica- 
tion to the Union through President Hunting- 
ton. Secretary O’Kane has been seriously ill 
for about a month, and it is said is unable to 
attend to his duties. It is said he may make 
arrangements whereby part of his work will be 
turned over to an assistant. Besides managing 
the Franklin he has a large local agency, and is 
interested in several enterprises, to all of which 
he gives his personal attention. The applica- 
tion of President Huntington disposes of the in- 
teresting question in regard to Mr. O'Kane 
brought up at the Western Union meeting by 
the decision declaring non-intercourse with 
secretaries of non-Union companies who also 
represent Union companies as local agents. 

+ + 

CONTINENTAL'S LOCAL BOARD AGREEMENT. 

In connection with the decision of Super- 
intendent Matthews upholding agents’ rights to 
conduct their business as they see fit, without 
reference to the O’ Neil anti-trust laws, which do 
not apply to them, agents will be interested to 
know that the Continental Insurance Company 
of New York has compiled what it considers a 
model form for local board agreements, and 
offers to send same free of charge when re- 
quested. Agents should secure these pamphlets, 
from which many valuable ideas can doubtless 
be secured. 


MONNETT AT IT AGAIN. 

Attorney General Monnett last week began 
suit of ouster against the Akron Board of Fire 
Underwriters to determine whether the organi- 
zation is lawful in Ohio. The action is not 
brought under the O’Neil or Stuart-Valentine 
law but under the general law against organiza- 
tions in restraint of trade. It was generally 
supposed that Monnett had had enough when 
Superintendent Matthews made his ruling. But 
Monnett is not that kind. If this case were 
pushed and a final decision reached soon, it 
would not be a bad thing; but it is very doubt- 
ful if it will be. It is likely to last just about 





one month and then hang a few months while 


Monnett goes after some trust. Indeed, it would 
not be wise for him to push matters too hard. 
The chances are that he will be beaten if the 
case ever goes to the supreme court, and it would 
not suit him to be made a monkey of after all 
the hurrah he has made about fighting the ‘‘in- 
surance trust.’’ He can gain more fame by 
keeping the thing going, always with the pros- 
pect of winning a grand victory, than he could 
by having it settled against him. It is probable 
that he cannot do the insurance interests much 
harm any more, but he can cause them some 
annoyance and undoubtedly will do so. 
AN APPARENT ERROR. 

CLEVELAND, O., October 31, 1898. Editor 
OHIO UNDERWRITER. Dear Sir:—We are just 
in receipt of the OHIO UNDERWRITER’S Extra 
of Oct. 2%th, giving the full text of the decision 
of Supt. Mathews in the matter of the O’Neil 
Law. 

We wish to commend you for your enterprise 
in so promptly furnishing the insurance agents 
of the state with this information, which is so 
extremely interesting to us at this critical time 
in our history. We notice that you have printed 
this decision in such form that it can be easily 
printed in pamphlet form, in which event we 
shall probably wish to have a few copies. 

In this connection please permit us to call 
your attention to an apparent error on the first 
page. You make the superintendent to say ‘‘I 
had the honor to receive from the Attorney 
General.’’ Surely he could not have used the 
word ‘‘honor’’ for we cannot conceive how any 
person would so consider a communication from 
a public official using his high office for such 
purposes as has our Attorney General. Yours 
very truly, O. M. STAFFORD, Goss & Co,, 

Per Thos. C. Goss. 
++ a+ 
CHARLIE AND PHILANDER. 

What David and Jonathan were in Hebrew 
history and Damon and Pythias were in Greek 
history, Charlie Squire and Philander Arm- 
strong are in Ohio insurance history, only with 
a difference. David loved Jonathan as a brother, 
Charlie loves Philander with a club. Damon’s 
love was constant, Philander’s is like the sun in 


| April—now you see it and now you don’t. 


Philander got an idea some time ago that 
Charlie was “doing’’ him and put an inspector 
on his track and said some uncomplimentary 
things about him. Then, when Charlie went to 
Philander with his attorney, they kissed and 
made up and Philander said it was all a mistake. 
But this inconstant lover got in another pet and 
told Charlie he was going to “take his little 
dishes and go right straight home.’’ Charlie is 
smooth. He knows how to persuade Philander. 
With the aid of an injunction and a visit to 
New York he convinced him that he was mak- 
ing an ass of himself. Squire, Hahn & App 
will remain state agents of the Manhattan Fire 
forever and ever—unless President Armstrong 


| changes his mind again, which he probably 


| a $30,000 


will at the expiration of the present contract. 
++ ++ 

THE CARNAHANS WIN AGAIN AS USUAL. 
Another in the series of cases of the Carna- 
hans of Findlay against various insurance com- 
panies has been finally decided by the Ohio 
Supreme Court against the company, In this 
case the defendant was the Milwaukee Mechan- 
ics. This was something like the seventh or 
eighth in the series, and all have gone to the 
supreme court, and the companies have uni- 
formly lost. T. & W. R. Carnahan had $735,- 
000 insurance on what the companies claim was 
stock of goods. When the fire 


occurred in 1894, the companies refused to pay 
the loss, alleging not only misrepresentation 











but also incendiarism. The first case went 
against the company, but the remaining com- 
panies, which ordinarily would have dropped 
litigation after the test case had been decided 
adversely to them, have fought each case 
stubbornly, with the result that the Carnahans’ 
attorney fees have gone a long way towards 
eating up their indemnity. 


HE WOULD KILL OR CURE. 

Every agent in Ohio is interested in bettering 
the situation in the state. Suggestions are freely 
offered, varying from the mildest homeopathic 
treatment to the ‘‘blue mass’’ and salts of an 
old school practitioner. The latest is from an 
agent in the eastern part of the state of decid- 
edly allopathic opinions. He encloses a cir- 
cular which has been sent out by some com- 
pany pretty freely, reprinting from the /usur- 
ance Herald the manifesto of the local agents 
at Gainesville, Ga., “to the managers, general 
and special agents of every insurance company 
in the wide, wide world,’’ announcing that “we, 
the undersigned, local agents at Gainesville, 
Ga., have just completed a very successful war- 
fare on our own business and take this means 
of advising you that a rate war in the insurance 
basiness in a small town is hell.’’ The circular 
further explains that the annual premiums are 
about $15,000, divided among a dozen agencies, 
and that the agents have now tied up nearly all 
the business for three and five years for next to 
nothing. 

The following are some of the comments by 
the OHIO UNDERWRITER’S correspondent : ‘‘It 
says $15,000 business with 12 agents. Average 
$1,250. Commissions $188 a year. What are 
they? Must be Chinamen and live on rice. 
They ought to have gone to hell long ago and 
and taken the companies with them. Because 
a small agency will not take in every company 
that comes along and spend all his time making 
reports with not enough business to pay the 
revenue stamps, they are so greedy for business 
they hire anybody that can live on rice to 
represent them. Now I think this opens a way 
to settle all the troubles that your journal is 
full of every month. Let a// the agents do at 
once what these agents have done, bind all 
the business up for five years free. Then we 
can live on rice for five years. The next gen- 
eration would have something nice and call us 
blessed.’’ 

+ + 
AN OHIO INCIDENT. 

An interesting case is that of an agent repre- 
senting a prominent agency company at a 
county seat not a hundred miles from Toledo. 
A new railroad station had been made at a point 
where the highway crossed the railway ahout 
12 or 15 miles from the said county seat, and an 
enterprising country merchant concluded it 
would be a good place to start a store and per- 
haps in time build up a village. So he put up 
a building, 22 by 50 feet, with a storeroom be- 
low and dwelling rooms in the second story and 
stocked the place with merchandise, applying 
to the said insurance agent at the county seat 
for his insurance, which was duly written. The 
venture did not prove successful, and the mer- 
chant moved his stock five miles across the 
country to a village upon another line of rail- 
road, leaving a vacant building and getting a 
one month’s vacancy permit on his policy, this 
being accepted by the company. When the 
permit expired another one was reported but 
the company declined to consent and directed 
the agent to cancel the policy. The agent claims 
to have made several attempts to take up the 
policy by correspondence through the mail, but 
failed to get it, perhaps even going so far as to 
notify the assured that the policy was void by 
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its own conditions. Now comes the peculiar 
part of the transaction. Someone guaranteed 
the owner of the building that it could be moved 
over the highway five miles to his new location 
for a sum not to exceed one hundred and fifty 
dollars, and within a period of ten days. There- 
upon the holder of the policy went to the agent 
who, instead of demanding the policy and re- 
turning it to the company, made a typewritten 
endorsement as follows: 
cies , OHTO, Aug. 29, 1898. 

Permission given the insured to remove the 
building insured under this policy from ; 
Hancock County, Ohio, to a tract of land situate 
on the east side of Main street, in the village of 

, Hancock County, Ohio. 

The insurance to cease on said building at its 
old location and to cover thereon at its new 
location and while being removed thereto. 

Permission given for the building to remain 
unoccupied for a period of thirty days. 

Attaching to and forming part of Policy No. 

. .  aeerere Fire Insurance Company 
of Hartford, Conn. , Agent. 

Then the building was started upon its journey 
across country. At theend of thirty days about 
two hundred dollars had been expended and it 
had progressed one mile There it stood in the 
highway, its destination four miles away, with 
a prospective expenditure, at the same ratio, of 
eight hundred dollars in money and four months 
of time and the serious question as to whether 
it would hold together to stand the jaunt in 
view. Strange to say the building burned(!), 
being totally destroyed two days after the sec- 
ond vacancy permit had expired, the owner 


claiming a total loss under a $500 policy, and 
insisting upon that and nothing less, The 


policy was written in October, 1897, for one 
year, the first vacancy permit given April Ist, 
98, for thirty days, and a renewal of it declined, 
then August 29th followed the endorsement as 
given. The company claims these endorsements 
slipped through the general office on account of 
a change in examining clerks. Some interest- 
ing legal points would be raised were the sum 
involved large enough to warrant litigation. 


++ ++ 


CONCERNING SALVAGE CORPS. 

The suggestion in the last issue of the OHIO 
UNDERWRITER that small amounts of salvage 
be handled by the salvage corps instead of by 
the wrecking companies has created some inter- 
est. In Cincinnati, where the salvage corps is 
one of the best in the country, this is done to 
some extent. It is seldom that salvage goes 
from here to a regular salvage company. Even 
where the loss is adjusted as total, the salvage 
corps saves stuff that would not be worth 
auctioning and, sometimes months afterwards, 
finds a purchaser. In this city the duty of the 
salvage corps is considered to be the protection 
of the underwriters’ interests at every point. To 
this end the corps first tries to prevent fires. 
Defective construction in buildings, accumula- 
tions of rubbish, in short, anything that is likely 
to cause or spread fire, which may not have been 
detected by the proper city authorities, is re- 
ported to them by the salvage corps immediately 
upon discovery, and the chief of the corps is 
continually on the lookout for just such things. 
When a fire does occur, the duty of the salvage 
corps does not cease when its covers are spread. 
After the fire it sweeps out the water, cleans up 
the premises and; with the consent of the 
assured, removes wet goods to its own house or 
some more convenient place that can be tempo- 
rarily rented and superintends drying them. 
Everything possible is done to get the loss in 
good shape for adjustment. Salvage is fre- 
quently auctioned under the instructions of the 
adjusters after the corps has got it ready. If 
the salvage is turned over to a salvage company, 
the salvage corps first takes an inventory of it. 


| this reason. 


The secret of a successful salvage corps lies 
largely in its close relations to the city fire de- 
partment. A man who is an expert on this 
matter said the other day: ‘‘When the under- 
writers of a city want to establish a salvage 
corps, they should first accumulate some money 
and then go to the chief of the fire department 
and request him to appoint a chief. He will 
appoint the best man he has, if the underwriters 
are able to pay enough to justify the man in 
leaving the fire department. This insures rela- 
tions of mutual trust between the two chiefs. 
Where an outsider is appointed there is likely 
to be friction which makes the corps less 
effective.’’ 

In Cincinnati the fire department and salvage 
corps work in perfect harmony. Not infre- 
quently where there is a chance for large salvage, 
the chief of the fire department details one or 
more companies to assist the salvage corps. 
Where the salvage corps can do nothing in its 
own line, the members assist the fire depart- 
ment, In this way each organization is made 
more effective. A salvage corps is not likely to 
be worth what it costs unless this harmony 
exists. To be a success a corps must have a 
chief who is a natural fire-fighter, has the confi- 
dence of the fire department and attends strictly 
to his duties, leaving partisan politics and out- 
side business ventures severely alone. 

REPLEVIN SUIT AGAINST RUNCK. 

On Saturday an attorney, 

Milwaukee Mechanics 


representing the 
and Milwaukee Fire, 
swore out writs of replevin against Louis F. 
Runck and his wife of Cincinnati. This action 
was taken to get hold of the companies’ policy 
registers and other supplies in the possession of 
the Runck agency. A constable went down 
and had no difficulty in getting the desired 
property. The case will come up for hearing on 
the 10th. Except the matter of the balance 
Runck owes the companies, this probably settles 
his connection with them. The companies’ 
attorney, when asked whether criminal proceed- 
ings would be commenced against Runck, said 
he did not know at this time but thought 
matters would be settled without recourse to 
such means, 
++ ++ 

OHIO STAMPING SYSTEM TO BE ABOLISHED. 

The ruling that stamping offices in Ohio would 
have to be abolished wil! affect quite a number 
of places in the state. The general feeling 
among the insurance men is that this isa reason- 
able request of Superintendent Matthews under 
his recent construction of the law, inasmuch as 
a stamping office usually deals direct with the 
companies. Superintendent Matthews holds 
local boards of agents to be legal and considers 
them a necessity to the business; at the same 
time he does not feel that agents should go be- 
yond a certain point in co-operating with each 
other. Even for agents to become too closely 
bound together is against public policy. The 
companies should be satisfied to conduct their 
business in the way the superintendent has con- 
strued the law. Several companies have felt 
that the stamping system was at least in spirit 
against the O’Neil law, and some have refused 
to accept business through stamping offices for 
Notable among these has been the 
Home of New York. Vice-President Washburn 
has been so strong in this belief that he has per- 
sistently made this one of the conditions of his 
continued membership in the Western Union. 
This course, followed in the face of not a little 
opposition, speaks well for his judgment of 
anti-compact statutes. 


R. M. Campbell, Jr., has taken an agency of 
the Northwestern Mutual Life at Ashland, O, 
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CAMPBELL AND THE COMPANIES. 

It was understood last week that Commis- 
sioner Campbell would take no further steps in 
his movement against the companies subscribers 
to the Michigan Inspection Bureau, until after 
the election. Now that the election is over he 
will prosecute his work with vigor. He will do 
everything in his power to break up the Michi- 
gan Inspection Bureau. It is said he has ad- 
mitted that if the state companies which oper- 
ate the bureau, or anyone, should publish 
independently a series of rate-books and sell 
them outright to companies or anyone who 
wanted them at so much per copy, he could do 
nothing under the present laws. The action of 
the L. & L. & G. in securing a restraining in- 
junction in the United States court at Detroit, 
means that the company will make a fight, and 


in this it will doubtless be assisted by the other | 


companies subscribers to the bureau. The two 
points of course are whether the companies can 
subscribe to the support of the bureau, and 
whether agents may combine to uphold the 
rates made by the bureau. The bureau has been 
conducted in its present form for years past, and 
was first formed under the direction of the in- 
surance commissioner acting on the advice of 
the attorney-general. It would seem that the 
two companies so far acted against, the L. & L. 
& G. and Northern, have acted hastily in offer- 
ing to give up the fight with all the honors on 
Mr. Campbell's side. Naturally, however, they 
do not care to bear the brunt for all the compa- 
nies equally interested, though it would seem 
to be plainly the proper thing for the company 
first attacked to take the lead in the defense. 
As it is, they have probably compromised to 
some extent the cause of the companies by their 
unseemly attempts to save themselves individ- 
ually at the expense of ‘‘the cause.’’ The L. & 
L. & G. however, appears to have rallied to the 
defense, and judging from her quick action in 
getting the injunction, will boldly stand to her 
guns. Manager Warren has changed his an- 
wers to the questions asked him in Chicago by 
Campbell, with regard to his being a member 
of the bureau. There is a good deal of differ- 
ence in being a member or a subscriber. A 
subscriber is but a purchaser, while a member 
is the dealer. Manager Warren, in answering 
Campbell’s questions, allowed Campbel! to use 
the word member, while in reality he meant 
‘‘subscriber.’’ According to the questions and 
answers, therefore, the L. & L. & G. was made 
out a member of the bureau, whereas there are 
but four members or stockholders in the bureau, 
viz: the four Michigan companies. 


++ ++ 


THE L. & L. & G.’S SIDE OF THE CASE. 

In the injunction proceedings the L. & L. & 
G. has retained as counsel Crane, Norris & 
Stevens of Grand Rapids and Edwin F. Con- 
nelly of Detroit. The bill of complaint is backed 
up by proper affidavits from E. F, Chapman, J. 
J. Clark, vice-president of the Detroit F. & M., 
Eugene Harbeck and Geo. H. Moore, assistant 
manager of the L. & L. & G. for the western 
department, The essence of these affidavits is 
to the effect that the Michigan Inspection Bu- 
reau is an organization which employs a force of 
inspectors for the purpose of examining prop- 
erty offered for insurance within the state of 
Michigan, recommending reasonable rates of 
premium for insurance thereof and procuring 
the adoption and use of common and concur- 
rent forms of policies and contracts and the 
adoption of proper precautions and protection 
against fire hazards; that the work done by the 


bureau is important to the proper conduct of 
fire insurance business, and that if said inspec- 
tion had not been made, rates recommended and 
forms provided by such bureau, every company 
engaged in the business would be obliged to 
maintain a force for the purpose of doing the 
saine work, which would largely add to the ex- 
pense of doing fire insurance and increase the 
rate of premium required therefor; that the work 
of the Michigan Inspection Bureau has resulted 
in the accumulation by the bureau of a large 
amount of valuable information, which infor- 
mation is the property of said bureau and re- 
mains of record with it; that said bureau offers 
such information and its tables of advisory 
rates recommended by it for sale to ail 
persons or corporations engaged in the bus- 
ness of fire insurance within the state of 
Michigan, who are willing to pay therefor. 
Mr. Moore in his affidavit further states 
that the Liverpool & London & Globe Insur- 
ance Company is willing to and does pay the 
said Michigan Inspection Bureau for the inspec- 
tions and rates and other information which it 
possesses; that it has done so for many years 
for the reason that it is cheaper to pay the bu- 
reau than to maintain a separate force for the 
same purpose itself. 

The rates are said to be merely ‘‘advisory 
rates,’’ that is to say, rates that are deemed 
reasonable for the hazard or risk to be incurred. 
A company has, however, the privilege, and 
often does, it is said, write at rates below the 
advisory rate given. 

Messrs. Clark and Harbeck in their affidavits 
attest that when the plan for the establishment 
of the Michigan Inspection Bureau was first 
formulated, it was laid before the attorney gen- 
eral and approved by him. All these things are 
likewise alleged in the bill of complaint. The 
bill of complaint after going on to say that in 
1888 the three Michigan companies, Detroit F. 
and M., Grand Rapids, and Michigan F. and M., 
acting jointly, organized the Michigan Inspec- 
tion Bureau for the purpose of adopting a com- 
mon system of inspecting fire hazards within 
the state of Michigan, recommending advisory 
rates of premium for insurance thereon and for 
the better providing and using of uniform lan- 
guage in the forms of the insurance contracts 
made use of in the state of Michigan; that in 
pursuance of this arrangement so made between 
the companies aforesaid, said bureau employed 
as inspectors competent and experienced men 
at various places within the state; that said in- 
spectors inspected risks offered for fire insur- 
ance, etc. After this bureau was organized it 
sold its information, its experience, its advisory 
rates from such bureau. But it had no contract 
with any company, companies, association or 
associations either directly or indirectly as 
comes within the provision of the act of 1887. 

Manager Warren of the western department 
of the L. & L. & G. in recalling the answers 
given to Mr. Campbell’s questions, made affi- 
davit that he was unfamiliar with the Michigan 
branch of the business; that this part was in the 
hands of Geo. H. Moore, who had not been con- 
sulted, and that for this reason he wanted to 
correct the answers to some of the questions. 
A corrected answer duly sworn to accompanies 
the bill of complaint. 


UNREASONABLE DEMANDS OF CAMPBELL. 

The bill of complaint further alleges that the 
L. & L. & G. has always complied with the laws 
of the state of Michigan and has no desire to 
contravene any reasonable construction of them. 
Although it does not now believe that it has 
violated the said act of 1887, it was willing to 
adopt new methods of doing its business and to 
submit to inconvenience, annoyance and loss, 
in the shape of a fine and largely increased ex- 


penses rather than to jeopardize its business and 
to go to the expense of obtaining its rights by 
application to the courts, and therefore it re- 
quested Mr. Campbell to rescind his last order 
and state the conditions required by him to pro- 
cure such rescission; that Mr. Cambpell re- 
quired of the L. & L. & G. as acondition pre- 
cedent to the revocation of the order of October 
24, 1898, the following conditions : That the L. 
& L. & G. should immediately discontinue and 
dismiss out of the United States Circuit Court 
its bill of complaint in the case of L. & L. & G. 
vs. Milo D. Campbell as Commissioner of In- 
surance, filed May 9, 1898; also to cause the 
injunction granted by the court in that case to 
be dissolved ; also forthwith to cancel all poli- 
cies of insurance written by it exceeding $20,000 
on a single hazard; pay the expenses of the 
insurance commisioner and of the attorney 
general and other expenses of the state of 
Michigan in connection with the litigation of 
said suit, and to stop subscription to the Michi- 
gan Inspection Bureau and other similar arrange- 
ments; to have all its daily reports sent direct to 
the western department at Chicago and there- 
after to subscribe for no similar inspection or 
or rates; and also to pay a fine of $100. This 
the L. & L. & G. refused to do, claiming it is a 
waiver of its legal right to apply to the United 
States courts for relief against arbitrary and ca- 
pricious action of said defendant, Milo D. 
Campbell, to abandon at the dictation of the 
commissioner rights which the United States 
court had solemnly decided were its by law, and 
practically to prevent the L. & L. & G. from 
obtaining justice in any case wherein the com- 
missioner saw fit to exercise his power arbitra- 
rily, maliciously or corruptly. It also bases its 
claim for relief on the ground of being unlaw- 
fully discriminated against, being the only 
company of a great number, who conduct their 
business in the same way, but who are allowed 
to enjoy the privilege of doing business now as 
they have done in the past. 


+ ++ 


THE NORTHERN’S IMBROGLIO. 


The Northern has probably done Campbell 
more good than the L. & L. & G. or any of the 
other companies, When Campbell revoked its 
license for overhead writing, it immediately 
went into’ a ‘‘conniption’’ fit. The overhead 
writing charge was based on a somewhat flimsy 
legal point, that the special agent, not receiv- 
ing any commission and being a direct em- 
ploye of the western office, was not legally an 
agent. The special agent signed the “over- 
head”’ policies in order to comply with the law. 
Manager Lermit at once went to Michigan, to 
Campbell’s home at Coldwater, and found out 
what he would have to do to square himself. 
“Judging from the agreement signed,’’ says one 
of the OHIO UNDERWRITER’S correspondents, 
‘it is dificult to imagine what farther conces- 
sion he could have made, unless he made apol- 
ogy for his existence and agreed to go out of 
the insurance business altogether.’’ It is said, 
however, that the agreement was signed after 
Mr. Lermit had had consultation with his 
friends. The agreement, which is presented 
herewith in full, it is believed will effectually 
prevent Manager Lermit reconsidering his re- 
signation from the Western Union. Here are 
the conditions on which the Northern continues 
the transaction of the insurance business in the 
great state of Michigan: 

In consideration that the order of revocation of license 
of the Northern Assurance Company of London to do 
business in the State of Michigan by the Commissioner 
of Insurance thereof under date of October 2ith, 180, 
be rescinded. The said Northern Assurance Company 
does hereby covenant, promise and agree that it will at 
once cancel all policies written by the said Northern As- 


surance Company named in said order of revocation and 
all other policies now in force written by said company 
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upon property situated in the State of Michigan not 
written and placed through duly licensed agents of said 
company in thts state, as required by Section one (1), 
Act No. 101, of the public acts of Michigan for the year 
1893. 

It covenants and agrees further that it will not hereaf- 
ter write or place or cause to be written or placed, except 
through duly licensed agents in this state any contract 
or policy for indemnity for insurance upon property sit- 
uated in this state. 

Said company further covenants and agrees that it 
will at once cease all connections direct and indirect 
with the Michigan Inspection Bureau, and that it will 
cease to be a subscriber or contributor to the same either 
directly or indirectly. 

That its business will be transacted in the State of 
Michigan independently of said bureau, and all other 
fire insurance companies or associations thereof doing 
business in Michigan 

That it will not permit or allow the reports of risks by 
said company in the State of Michigan to be inspected 
by or reported to or pass through the Michigan Inspec 
tion Bureau or any other bureau, company, companies 
or associations of the same, or through agents of other 
companies for inspection. 

That it will not enter into any contract or agreement 
expressec or implied with any other fire insurance com- 
pany or association doing business in the State of Michi- 
gan, the object or effect of which will be to prevent open 
competition between such company and other compa- 
nies or associations in the business transacted in this 
state or between the agents of such company and other 
companies. 

That it will not allow its agents to enter or become 
members of clubs or associations in the State of Michi- 
gan, the object, part object or effect of which, either ex 
pressed or implied, shall be to prevent free and open 
competition between the Northern Assurance Company 
and other fire insurance companies doing business in 
this state or between the agents of said companies 

That it will not require its local agents in the State of 
Michigan to observe the rates fixed and established by 
the Michigan Inspection Bureau or other bureaus,c m 
pany or companies, other than the Northern Assurance 
Company aforesaid. 

That it will faithfully observe all provisions of Act No. 
285 of the Public Acts of the State of Michigan for the 
year 1587. 

Further, that the said company will not expose 
itself to any loss in any fire or inland navigation risk or 
hazard to an amount thousand 
dollars. : 

Further, that it will pay to the treasurer of the State 
of Michigan the sum of one hundred and fifty dollarsas 
indemnity to the state for costs and expenses incurred 
and as a penalty for the violation, for which said license 
was revoked. 

In witness whereof the Northern Assurance Company 
of London has herewith set its hand and seal by G. H 
Lermit, its manager for the western department, com- 
prising the State of Michigan, and fully authorized to 
bind said company in the manner aforesaid 

NORTHERN ASSURANCE CO, 
By G. H. Lermit, Manager of the Western Department, 
comprising the State of Michigan. 


That part of the agreement by which the 
Northern promises to keepits agents out of local 
clubs conducted for the partial purpose of main- 
taining the rates, may have an important effect 
if agents’ clubs are construed to come under the 
regulation. 
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GRAND RAPIDS AND THE UNION. 

The action of W. Fred McBain in writing to 
President Cram of the Union holding matters, 
so far as he and the Grand Rapids are con- 
cerned, in obeyance until January Ist, was 
looked upon by some as an indication of weak- 
ening on Mr. McBain’s part. It can be stated 
that the Grand Rapids’ determination to with- 
draw from the Union is final. Secretary Mc- 
Bain is said to have called a meeting of the 
board of directors last week at which it was de- 
finitely decided to stay out. Union companies 
can therefore prepare to withdraw from the Mc- 
Bain agency, or ‘‘crawfish’’. Secretary McBain 
is in New York this week, and it is said before 
he returns, he will have completed reinsurance 
arrangements which will enable the Grand 
Rapids to write practically all of the business in 
the local agency with its own policies. The 
Grand Rapids is said to have pretty close con- 
nections with Goodwin, Hall & Henshaw and 
the Northern, and no doubt Mr. McBain will be 
enabled to handle all the business he can secure. 
The change will also enable him to largely aug- 
ment the Grand Rapids’ local business, which 





under other circumstances he would hardly feel 
like transferring from the agency companies. 
Secretary McBain is a resourceful underwriter, 
and a hard-headed one, and he is undoubtedly 
in a position to defend himself against all 
comers. 

PENINSULAR MUTUAL QUITS. 

The announcement is made that the Peninsu- 
lar Mutual Fire Insurance Company of Jackson, 
Mich., has decided to retire from business. This 
will cause no great surprise. The company after 
three years of existence had got in such a con- 
dition that Commissioner Campbell was obliged 
to take a hand in its affairs. By reason of the 
hostility of the stock companies, the Peninsular 
was largely represented by small agents who 
had few, if any, other companies and controlled 
but little business. It is probable, too, that 
much of that business was just of the kind a 
young mutual does not want, business from 
small towns and country districts, where the 
insurers have but few ideas about insurance ex- 
cept that it costs too much. When a mutual 
gets a large volume of business from such peo- 
ple it has a hard road to travel, unless it has the 
reputation that only age can bring and which 
gives insurers confidence that the money they 
are called upon for is actually needed. They 
are likely to expect their insurance will be so 
cheap that they pay grudgingly and slowly. If 
they do, claims cannot be promptly met and 
there is general dissatisfaction and a final wind- 
up like that of the Peninsular’s. 


MICHIGAN AGENCY APPOINTMENTS. 


New Agencies Established and Changes Made 
by Fire Insurance Companies. 


American, N. J.—H. H. Wright & Co., Port 
Huron. 

Atlas—Geo. H. Knupp, Adrian; Lewis F. Mar- 
gah, Detroit. 

Baloise—Chas, E. Bancker, Jackson. 

Com’! Union—W. H. Browne, Greenville. 

Caledonian—Montford B. Murray, Albion. 

Citizens, N. Y.—B. Geer & Son, Saginaw, 
W. S. 

Citizens, Mo.—Thomas F. Hancock, Detroit; 
Duane C. Salisbury, Milan; Geo. W. Worden, 
Reading; Geo. E. Miller, Three Rivers. 

Continental—W. S. Hanson, Hart; Wm. H. 
Eckler, Kalkaska; T. Z. Eveland, Mendon; Oli- 
ver McQuistion, South Lyon. 

Erie—Orson A. Miller, Lansing. 

Firemans Fund—Jesse Arthur, Battle Creek. 

Greenwich—Don H. C. Bowen (from Lester 
P Tribou), Tecumseh. 

Hartford—Bert R. Swift, Edmore; Wm. H. 
Eckler, Kalkaska; Edwards & Co., Lansing; 
Robt. C. Ames, Petoskey. 

Helvetia Swiss—W. O. Clift & Co., Bay City; 
Ferguson & Wallace, Saginaw, E. S. 

Home Mutual—E. M. Briggs, Grand Ledge. 

Manhattan—Ames & Bump, Bay City; The 
Chandler Agency, Frankfort. 

Netherlands—Charles E. Bancker, Jackson; 
Frank M. Ackerman, Lansing; Geo. S. Lock- 
wood, Saginaw, W. S. 

North America—Earle V. Mudge, Chesaning; 
Jas. M. Bostwick, Deckerville; Jesse E. Hutch- 
inson, Fenville; Wm. H. Eckler, Kalkaska; 
Francis M. Burbank, Lake Odessa; Byron Burch, 
Midland. 

Northern—Andrew W. Seed, Cass City; E. J. 
Parker, Frankfort; Fred A. Street, Mancelona; 
E. S. Jameson, Marine City; Messer & Burton, 
Marlette. 

Norwich Union—Edwards & Co., Lansing. 

Pacific—Antisdale & Loomis, Benton Harbor. 

Springfield—Robert C. Ames, Petoskey. 

Thuringia— J. C. Eslow & Son, Albion. 

United Firemens—James W. Gordon, Battle 
Creek; John C. Harris, West Bay City. 

Western Underwriters—Peter Lowe, Adrian; 
Knaggs & Plum, Bay City; John R. Davis, 
Grand Haven; W. B. Webb & Co., Jackson; Alex 
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F. Stern, Marine City; A. E. Van Eps, Mt. 
Clemens; H. H. Wright & Co., Port Huron; Da- 
vid C. McElroy, St. Clair; Cooper & Firestone, 
Sturgis. 


CARTWRIGHT.—The business side of Dr. 
Charles M. Cartwright, the distinguished editor 
of the insurance department of the /n/er-Ocean, 
is perhaps as familiar to Chicago insurance men 
as that of any underwriter in the western me- 
tropolis, but outside of the exclusive circles, 
little or nothing has been known of his social 
life. So far as the general public is concerned 
a sort of haze appears to have been conveniently 
thrown about the social side of his existence. 
This has now been cleared away, however, by 
the publication in the society department of the 
Boston /os/, of an interesting sketch and por- 
trait of the well-known ingenue and petite 
actress, the Baroness Blanc, and what is said to 
be her fourth matrimonial venture. Under t e 
three column headlines, ‘Romance of the Foot- 
lights—Rumor Says that a Chicago Millionaire 
is to Wed that Eccentric Beauty, the Baroness 
Blanc,’’ the article deals with the baroness and 
connects the name of Dr. Cartwright with hers 
as prospective husband. Considerable informa- 
tion can be gleaned from the extracts from the 
article given herewith. It is said the amount at 
which Mr. Cartwright’s fortune is fixed is 
slightly over-estimated, but otherwise the 
article is substantially correct. After a prelude 
descriptive of the baroness, the article reads: 

Now, to cap her series of 
baroness has allowed the rumor to become current 
through dramatic channels that she is about to enter 
the field of matrimony for the fourthtime. The name 
of her latest conquest has been whispered for some few 
weeks, but at last the public is informed that on Christ- 
mas Day the Baroness Blanc will be wedded to Mr. 
Charles M. Cartwright, the well-known society man of 
Chicago 

Everyone who knows anything at all of Baroness 
Blane is aware that for the past three months the 
petite actress has been ill at the Leland Hotel in 
Chicago. She has not been suffering with anything of 
a really serious nature, and according to all reports she 
has been on the convalescent list for at least six weeks. 
During that time a broad-shouldered, handsome young 
man has been a daily visitor at the apartments of the 
charming invalid. He has brought a daily offering of 
sweet smelling flowers, which occupied a prominent 
place in the boudoir of his lady love, and rumor has it 
that Charles M. Cartwright will compel his intended 
bride to sever her affiliations with the footlights when 
she assumes his illustrious name 

Just a word about the prospective groom. For the 
last three seasons Mr. Cartwright has been one of the 
leading members of Chicago society. As the leader of 
the festive cotillon, he has won the laurels and plaudits 
from the fair ladies of the Windy City. He has been 
considered by doting mammas and fond papas as one 
of the most eligible youths in the city as a prospective 
son-in-law. He is worth at least $2.000.000 in cold 
American ducats, and it is due to this fact principally 
that the baroness has condescended to throw aside her 
tights and spangles, and become a thoroughly decor- 
ous member of society. 

It is said Mr. Cartwright’s chief efforts are 
now being devoted to preventing the news of 
his approaching marriage and the Baroness 
Blane's past escapades reaching his boyhood 
home in Ohio, where he has always had the 
respect of the community. His Chicago career 
and particularly the social side of it, appears, in 
the light of the Boston Post's developments, to 
have been lurid, to say the least. It is under- 
stood he will continue the insurance depart- 
ment on the /z/er-Ocean, until at least within a 
week before the marriage takes place. 


sensationalisms, the 


BriGGs.—W. K. Briggs, the Ohio special 
agent of the Commercial Insurance Company 
previous to the company’s retirement, is now 
negotiating, it is said, with a company with 
reference to reentering the field. Mr. Briggs is 
in a peculiar position to do good work for a 
company which he might handle in Ohio, as he 
has the personal friendship of some seventy- 
five agents who have just lost the Commercial 
and therefore are likely to be open for another 
company. He made a first class record with 
the Commercial, and stands well in Ohio field 
circles, 


VANDEVENTER.—Death entered the home of 
W. E. Vandeventer, Illinois state agent of the 
Phoenix of London, on the morning of Novem- 
ber 1 and claimed his daughter, a child of eight 
years. In his bereavement he has the sympathy 
of many friends. 





ee 






ee ee 


TS TT 


12 


THE OHIO UNDERWRITER. 





~ LIFE INSURANGE NEWS, — 





CHANGES IN THE EQUITABLE. 

Some notable changes were made in the ex- 
ecutive staff of the Equitable Life at the meet- 
ing of the directors on the 2nd. The office of 
actuary had been vacant since the death of 
George W. Phillips, who had held it since the 
organization of the society nearly forty years 
ago. Joel G. Van Cise, first assistant actuary 
for many years was promoted to this position, 
and Robert G. Hann was promoted from second 
assistant actuary to assistant actuary. They 
propose to review all the society’s affairs relat- 
ing to mortality experience and other branches 
connected with their department. James H. 
Hyde, son of President Hyde, was elected sec- 
ond vice-president, Louis Fitzgerald having re- 
signed to devote all his time to other business. 
The medical department is being reorganized 
with a view to the more prompt dispatch of its 
business. There is probably no other life insur- 
ance president in the country who has stamped 
his individuality upon his company more clearly 
than Henry B. Hyde; and the other executive 
officers appear especially pleased that his son, 
who has his ideas by inheritance and training, 
has been added to their number. 

President Hyde, the founder of the society: 
and for many years the guide of its destinies, is, 
it is said, not giving very much time to the so- 
ciety owing to poor health. The election of his 
son to the second vice-presidency is a fitting 
compliment to his many years of hard work, 
and assures that the name Hyde will continue 
to be identified with the executive head of the 
company. If President Hyde should retire, 
which is bound to be the case sometime, it 
would be most appropriate that his son should 
have some place with the company and help 
continue the work which his father carried on 
before him. 


++ ++ 


DID NOT KNOW RATES WOULD GO UP. 

Henry B. Pollock of Detroit has made the 
unpleasant discovery that holders of natural 
premium life insurance policies are sure to make 
in time, viz.: that the rates increase. For seven 
years past he has heen paying the Provident 
Savings Life $39 a quarter for $5,000 insurance. 
Now the premium has been raised to $48, and 
he protests to Commissioner Campbell through 
the Merchants & Manufacturers’ Exchange of 
Detroit. The general agent of the Provident 
Savings says Mr. Pollock has a renewable term 
policy, on which the rates continually increase. 
For the past seven years the dividends have 
been sufficient to keep the premium level, but 
now the increase must come. Mr. Pollock says 
it is not a renewable term but a straight life 
policy with no provision for increasing rates. 
If he had known the rates would increase he 
would not have taken it. He is now past the 
age when he can get other insurance. 
chances are that the general agent knows what 


The | 


kind of a policy it is, although it is not improb- | 


able that the agent who sold the insurance to 
Mr. Pollock failed to inform him that the rates 
would increase. Real natural premium insur- 


ance is all right and is eminently satisfactory | 


on the start, but when the rates are raised there 
is likely to be less satisfaction, especially if the 
increase was not expected. 

STIPULATED PREMIUM CHANGES. 

F. B. 
ledo Life Insurance Company, has resigned to 
become state manager of the Security Mutual 
Life of Binghamton. Mr. Mclean was formerly 
Toledo manager of the Mutual Reserve and was 
doubtless influenced to the Security Mutual by 


McLean, formerly manager of the To- | 


M. D. Moss, who recently took charge of its 
agency affairs. Moss was formerly general 
manager of the Mutual Reserve for the entire 
agency field, but he was felt to be an expensive 
luxury and was retired. It is said he had a 
contract at 85 per cent of the first year’s pre- 
miums with a liberal renewal. The Security 
already has a heavy expense rate, nearly 60 per 
cent of all the receipts being used for that pur- 
pose, and the employment of an expensive man 
like Moss would hardly seem to be exactly ap- 
propriate just at this time. The resignation of 
Mr. McLean from the Toledo Life is important 
to that company, as he was the insurance man 
of thé concern, and compiled all its tables of 
rates as well as made up its policy forms. The 
Toledo Life has made such little progress since 
it started, and its promoters age known to have 
put up considerable money, about $3,500 it is 
said, which is held as a lien against its receipts, 
that it is believed it will cut little figure in the 
future. 
++ cee 
SPINKS CASE DEVELOPMENTS. 

Some interesting conditions are liable to arise 
from the Spinks case, if expected action is taken 
by a well-known life insurance man of Cincin- 
nati. Something over a year ago Charles Spinks 
of Newport, Ky., was induced to apply for a 
$100,000 policy in the Equitable through the 
aforesaid agent, who represents another com- 
pany. The company turned down the applica- 
tion. Later one of the medical men from the 
home office came to Cincinnati and the manager 
had him examine Mr, Spinks, with the result 
that he recommended him to the company and 
the $100,000 policy was issued. Then the agent 
who first secured the application made a demand 
for the commission, alleging that he had worked 
up the business, and was entitled to it. The 
Equitable manager refused to allow him any- 
thing. The agent threatened to sue. In the 
meantime Mr. Spinks fell off a coal barge into 
the Ohio river and was drowned. The agent 
referred to stated to the OHIO UNDERWRITER 
that he would bring suit very shortly, and 
it is expected that proceedings may com- 
mence any day. One of the interesting points 
in connection with the case is, according to re- 
ports, that the Equitable manager who finally 
wrote the policy was obliged to allow a com- 
mission to some middle man, and consequently 
if the agent referred to should win his suit he 
would be obliged to pay the commission twice. 

++ ++ 
AGENCY CONTRACTS. 

Agency contracts are of more importance 
with life insurance agents than many of them 
really suppose. With many companies the 
general agent, by whatever title known, makes 
the contracts between himself and the agent. It 
is a personal matter in which the company is 
little interested. It looks to the general agent 
and him alone. With other companies the 
contract is between the company and the agent. 
Both systems undoubtedly have their advan- 
tages, or they would not exist, but the advan- 
tages or disadvantages of each should carry due 
weight with the agent. While an agent may 
get a better contract with a manager than with 
the company, especially if the manager wants 
business badly enough to pay for it most of 
what he gets, he has a contract with an individ- 
ual, The manager may die or leave the company 
and the agreement comes toanend. His suc- 
cessor may be of a different character, and the 
contracts he offers may be poor in comparison. 
The agent has the alternative of taking a poor 
contract or going to another company. If his 
contract had been with the company this would 
have been avoided. In the latter case, too, the 


| 


| which he is not likely to get in the former. 


Some men will not contrdct with the general 
agent personally under any considerations. 
There are thousands who do and appear to be 
satisfied with the results. An agent, however, 
would do well to consider the matter carefully 
before making his contract. 
+S aaa 
SOME GOOD CANVASSING MATERIAL. 

The Monthly Bulletin of Death Claims, 
issued by the New-York Life Insurance Com- 
pany, furnishes some excellent canvassing 
material for agents of any life insurance com- 
pany. The list of claims paid in September 
embraces 253 names of holders of 284 policies. 
These persons had paid in premiums, after de- 
ducting dividends, $245,824.04; and the benefi- 
ciaries received in return for it $762,590.63, an 
average of $310 for every $100 of premiums. In 
only two instances had the premiums paid 
exceeded the amount of insurance. Of the 253 
policyholders who died, 26 had been insured 
less than a year. These facts are pretty hard for 
the man who thinks, ‘‘you pay in more than 
you ever get back,’ to get around. They would, 
of course, be impossible in an old company where 
its mortality has become normal, were it not for 
the interest accumulations on the reserve on 
premiums paid in years past. Only a legal re- 
serve company can make such a showing, for 
concerns on the pass-the-hat-around basis have 
little or no money to bear interest. 

a+ ++ 
CAMPBELL SHUT IT OUT. 

The Life Assurance Company of America of 
Indianapolis has been refused a license to do 
business in Michigan. This concern has a 
reputation about as savory as that of the Old 
Wayne of the same place. It isa sort of life 
insurance buzzard living mostly on the corpses 
of defunct assessment associations. Commis- 
sioner Campbell found on examination that it 
took in persons over 65 years of age, that its 
form of government is not representative, as it 
allows only stockholders to vote for directors, 
and that it has delegated its management to 
another corporation. It is an excellent com- 
pany to have nothing to do with. 

as ++ 
COLLEGE MEN IN LIFE INSURANCE. 

Among life insurance managers in Ohio there 
is perhaps none whose opinions on college men 
as life agents are more valuable than those of 
Dr. R. T. Savin, agency director of the New 
York Life at Cincinnati. He makes a specialty 
of the subject. He is himself a college man, 


| has a number of them under him and is on the 


lookout for more of the kind he wants. In 


| speaking of the matter, he says, ‘‘I generally 


start college men in small towns. A man right 
out of college should not figure on a basis of 
$4,000 or $5,000 income a year, but on one of 
$400 or $500. I give him to understood at once 
that he must begin at the bottom and get 
trained as other men do in other business, or as 
he would have to do in another profession, I 


| prefer to have him start in a small place, writ- 


ing applications for $1,000 and $2,000 policies, 
developing himself, learning his powers and 


| gaining an acquaintance and standing among 


| come a strong man. 


the farmers and country merchants. Then, if 
he proves all right there after four or five years 
be may be brought to the city and he will be- 
To take a man from col- 


lege, start him in the city, make him large ad- 


six months. 


| 
| 


agent would have a standing at the home office | 


| dence man. 


vances for a few weeks and get a half dozen 
rotten applications from him will ruin him in 
Such a man, imagining he can do 
what old men in the business do and acquiring 
habits commensurate with his expected large 
income, is in a good way to become a confi- 
A college man’s advantage is 
merely in having his faculties trained. What 
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he knows is nothing. Train him in the busi- 
ness correctly and in fifteen years he is likely to 
outstrip men that have not a college education. 

“I thoroughly believe that life insurance 
should have a place in the college curriculum 
and I believe it will before long. It differs from 
selling goods. In the one case the salesman 
supplies a fixed demand. He fillsempty shelves, 
or drawers or boxes. In the other he goes after 
the man. It is a psychological process and 
training for it could and should be given in 
colleges.”’ 

+ + 

LOCAL CONDITION OF THE LIFE BUSINESS. 

While there is a general feeling of encourage- 
ment among life insurance men in Cincinnati, 
the past two months have presented some pecu- 
liar local features in the business. The national 
encampment of the G. A. R., held in the city 
early in September, practically paralyzed life 
insurance for a week and interfered greatly for 
two weeks more. One manager says his busi- 
ness fell off one-third in September from wlrat 
it was the year before, although the business for 
the year so far is far in excess of that of the 
same period in 1897. This effect also extended 
outside of Cincinnati. It appeared that money 
which might have gone for life insurance went 
to railroads, whose low rates were a temptation. 
One manager says, “It was like the World’s 
Fair on a small scale.’’ 

++ - 
THE FUTURE THAT IS HOPED FOR. 

Life insurance has so thoroughly passed the 
experimental stage that details are receiving at- 
tention that at one time could not be given. 
Formerly a president had to work to keep his 
little company off from rocks in the unknown 
channel it was traveling, but now charts are 
complete and other matters may be considered. 
There is evidently an intention among some 
high officials to get their agents so thoroughly 
attached to the companies that they will remain 
there for life and leave their sons to take their 
places. It is said that in the old London Pru- 
dential debits are handed down from father to 
son as a kind of inheritance. That is the con- 
dition these men are working for. By reward- 
ing steady and faithful, though humble, service, 
they evidently expect that they will build up 
about their companies an agency force that will 
be held not only by emoluments but by a love 
for the company, bred by the well founded be- 
lief of each agent that he is a part of the organ- 
ization and that his interests are not overlooked 
by his company. The aim is a high one and 


worthy of the men who have it. 


os ++ 
THE POSSIBILITIES OF THE COUNTRY. 

The haphazard manner in which life insur- 
surance companies have covered their fields is 
somewhat surprising. The returns of premiums 
for the various counties of Ohio show differences 
that cannot be explained on the score of either | 
wealth, population or class of inhabitants. The 
fact is that some territory is worked thoroughly 
and some is slighted. This, of course, cannot | 
be entirely avoided, as good agents cannot be 
picked up every day in every small town, but 
some companies do not appear to care much for 
country business. They devote themselves 
mostly to the cities and to getting large policies. 
The wisdom of this course may well be ques- 
tioned, especially since some managers are 
adopting a very different one and meeting with 
most gratifying results. One manager who has 
his territory very well organized follows the 
plan of appointing a general agent at every 
county seat, who in turn appoints agents in 
every town in the county as far as possible. The 
result is a large volume of business largely in 
$1,000 and $2,000 policies, secured by agents | 


who work on regular commissions with none 
of the fancy and expensive trimmings that some 
of the city ‘‘heavy lifters’ get. The possibilities 
of life insurance among people of small means 
has been shown by the industrial companies in 
the cities. The industrial system does not ap- 
pear well adapted to the country with its long 
distances and bad roads, but the country holds 
grand possibilities for getting small ordinary 
policies. What it needs is to be worked. The 
indiscriminate appointing of cross-roads agents 
is certainly a policy of doubtful wisdom; but 
where a manager can cover a country district 
with a few thorough agents, he can reap big re- 
wards, as some are already doing. 


Ohio Life Appointments. 


The following appointments of agents have 
recently been made by life insurance companies 
in Ohio: ‘ 

Aetna—H. Babbitt, Cincinnati; S. 
Marion; Geo. W. Gill and Jno. R. 
Cleveland. 

Bankers, Ia.—Wm. A. 
Jas. J. Brown, Toledo. 

Berkshire—W. S. Croy, Toledo. 

Chicago Guar. Fund—Terwilliger 
nathy, Circleville. 

Canada—C. W. Brandon, Dayton; D. A. O. 
Franks, Springfield. 

Equitable, N. Y.—Clinton L. 
Baltimore. 

Home—Jno. B. McCartney, Toledo; Fred. C. 
Long, Xenia; Wm. Wenger, New Philadelphia; 
C. E. Meyer, Gnadenhutten. 

Mutual, N. Y.—G. L. Hopkins, Georgetown; 
H. J. Boehmer, Delphos; S. S. Weaver, Colum- 
bia; Morris Meyer, Forest; Prof. W. H. Yearly, 
Danville. 

Mutual, Ky.—W. H, Kirke, Cleveland. 

Mutual Benefit—Jno. W. Culver, Oberlin; 
Chas. Post, Cortland; M. C. Skinner, Windsor 
Mills; W. N. Smith, Ashtabula; Edw. R. 
Youngs, Ironton 

Mass. Mutual—Denny Coomer, Bryan. 

Manhattan—Irvine F. Lytle, Wooster; S. C. 
Morrow, Westboro. 

N. W. Mutual—Chas. Ammerman, Barberton, 

Prov. Savings—Thos. Wilson, Alliance; H. E. 
Horner, Akron; W. W. Kelchner, Bowling 
Green. 

Royal Union Mutual—T. 
O. Hart, Brookfield. 

State Mutual—D. W. Jones, Cleveland. 

Vermont—S. D. Cosner, Zanesville. 

Washington—E. H. Miller, Cincinnati; A. F. 
Gruel, Lancaster; John F. Oglevie, Columbus. 


N. Titus, 
Howells, 


Ludlum, Cleveland; 


& Aber- 


Huddle, North 


D. Ulp, Warren; 


LIFE NOTES. 


Leo Woods, agent of the Union Central Life | 


at Middletown, O., is convalescing after a week’s 
illness. 


The State Life during the past three months 


has been admitted to Pennsylvania, Kansas, 
New Jersey and Maryland. 

Hon. Henry Bohl broke away from Prudential 
business a few days ago long enough to make a 
Republican speech at Goshen, Ind. 

George Williams succeeds Eugene Shaub as 
detatched assistant superintendent of the Pru- 
dential at Massilon. Mr. Shaub goes to Canton. 

During the first nine months of the year, the 
Mutual Life of Kentucky wrote $5,300,000 of 
new business, double the amount written in the 
same period in 1897. 


Dr. F. W. Chapin, medical director of the 
Home Life, is making a tour of inspection 
among the Western agencies. He is expected 
in Cincinnati to-day. 

John Alley Parker has resigned as general 
agent of the Washington Life at Louisville. As 
yet no successor has been appointed and the 
office is in charge of home office representatives. 

The 


Connecticut Indemnity 


Association, | 
which froze out its creditors a few months ago, | 


has been reorganized and will be known as the 
Waterbury Life Insurance Company. A skunk- 
cabbage ‘‘by any other name would smell as 
sweet.”’ 

In the Ohio Supreme Court Wm. Warren has 
won a suit brought by him against the John 
Hancock Mutual Life to collect the insurance 
on the life of his brother who accidentally killed 
himself in Delaware County some time ago. 
The deceased carried $45,000 of life insurance at 
the time of his death. 

A. A. Drew, formerly of St. Louis, has been, 
appointed general agent of the Prudential at 
Dayton. Mr. Drew was at one time assistant 
secretary of the Life Insurance Clearing com- 
pany, afterwards in the home office of the Fidel- 
ity Mutual Life, and recently special agent of 
the Mutual Benefit at St. Louis. 


D. A. Leonard is the new superintendent at 
Cincinnati of the Prudential, succeeding George 
Williams in District No. 3, Mr. Williams having 
been transferred to No. 1, succeeding John A 
Strang, who is now superintendent at Canton. 
Mr. Leonard comes from Saratoga, New York, 
where he stood high as an assistant. 


H. C. Mead, manager of the newly organized 
American Life and Accident Insurance Com- 
pany of Cincinnati, reported on Monday that he 
had applications for $388,000 of life insurance 
and expected by the end of the week to have 
the $500,000 required under the stipulated 
premium law before a license is granted. 


The Prudential has recently insured the four 
members of the firm of Hahne & Co., owners of 
a big department store at Newark, N. J., for 
$100,000 each in the interest of the remaining 
members of the firm. The annual premium on 
the $400,000 is over $13,000. This is the largest 
life insurance transaction ever consummated in 
New Jersey. 

The Prudential forces of Ohio and Indiana, 
during the special Hamilton and Baker week, 
wrote about a million anda half dollars of in- 
surance, counting the industrial at $30 annual 
premium to the $1,000 insurance. The Ohio 
men wrote $400,450 ordinary and made $263.59 
increase in industrial, while the Indiana people 
wrote $218,100 ordinary and made $212.81 
industrial increase. 


The New York Life has issued in book form 
a limited number of copies of the masterly 
address delivered by President McCall, before 
the insurance commissioners in convention at 
Milwaukee. The book is a beauty and its re- 
cipients value it the more highly because in 
each copy the president has written: ‘‘With 
the compliments of John A. McCall, Nov. 2, 
1898.”’ 

The hearing of the application of the policy- 
holders of the National Fraternal Union for a 
receiver for the whole works was to be held 
yesterday, but the case was postponed. It will 
be remembered that a receiver was appointed 
some weeks ago for the business of the seven- 
year class of certificate holders. The officers 
claimed that the other classes are all right, but 
some of the members want a receiver appointed 
for all. 


Dr. B. H. Payne, formerly of Dayton, who 
came to Cincinnati a few months ago to become 
general agent of the Mutual Reserve, has made 
several changes since he came to the city. For 
a short time after his arrival he was a rampant 
Mutual Reserve man, but as he did little busi- 
ness he soon after made a connection with the 
Fidelity. Now he has become local manager of 
the Security Mutual. It is said the manager of 
the Fidelity will take action against him for an 
unearned advance, which it is claimed Payne 
did not offset by writing a single policy. 
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GENERAL MATTERS. — 


COMPENSATION THE ISSUE. 

The sentiment that the Union will have to 
change to a graded commission to agents is find- 
ing more favor than formerly. A graded com- 
mission is the only scientific commission, and 
the most satisfactory and equitable to agents. 
If is by this system that the non-union compa- 
nies have acquired their large lines of desirable 
business. Commission is in lieu of salary. 
takes an agent more time to earn $100 in com- 
missions on dwelling house business than on 
special hazards; consequently with a flat com- 
mission he is overpaid on specials and under- 
paid on dwellings, In other lines of business 
there is a larger margin on retail than whole- 
sale transactions in proportion to the amounts 
involved. In insurance the dwellings are retail 
and the specials wholesale business. The non- 
union companies have secured an advantage in 
adopting the graded and more scientific system , 
of commissions, It used to be all right for the | 
Union companies to pay a flat commission be- | 
cause they were necessary to the agent to enable 
him to properly handle his hazardous risks, as 
they were about the only companies that would 
accept this class. A large number of non-union 
companies are now writing as freely as the Un- 
ion companies, so an agent has little difficulty 
in placing his business. It is a fact that non- 
union companies that joined the Union with the 
‘‘landslide”’ broadened their lines on reducing 
to Union commissions, and in withdrawing 
from the Union and restoring old commissions 
did not again contract lines. Many Union com- 
panies are accepting unprofitable farm property 
so as to make themselves more valuable to an 
agent and try to place him under obligations to 
give them his preferred business at Union com- 
missions. All these subterfuges are believed to 
be only temporary, and the idea that they will 
finally have to compete on commissions is gain- 
ing ground. 





GIVE SQUIRE THE RATES. 

There has been considerable opposition in 
Cleveland to the policy of the Ohio Inspection 
Bureau in allowing the Squire, Hahn & App 
agency to subscribe for the Bureau ratings. 
The firm of course does not subscribe for the 
purpose of observing them, but only to see 
what cut is necessary to get the business. Cleve- | 
land agents claim Squire should be barred 
from subscribing for these rates and thus ascer- 
taining them for purposes of competition only. | 
It is said some feeling has been aroused ayainst 
Manager Cochran because he has adopted this 
broad policy in conducting his bureau. Mr, 
Cochran probably does not like to furnish 
Squire with rates any more than the agents 
like to have him do so; but he really has noth- 
ing else to do under the circumstances. Mr 
Cochran is operating a private independent 
rating bureau and should be glad to dispose of 
his information to anyone who presents himself. 
If he refused to sell to Squire because Squire 
wishes them tocompete with the regular agents, 
he would be putting himself in the attitude of 
an employe of the regular companies operating 
under a disguise. Mr. Cochran's bureau is con- 
ducted as a private enterprise, and not for the 
purpose of preventing competition among com- 
panies. He has nothing to do with them ex- 
cept as they are customers of his. He is pre- 
pared to sell his rates to anyone who wants 
them. Attorney General Monnett or Gov- 
ernor Bushnell can have them if they wish 
to pay forthem. Mr. Cochran would indeed be 
establishing a dangerous precedent if he should 
refuse to sell his information to Mr. Squire or | 


It | 


THE OHIO UNDERWRITER. 


any one. His office is really that of an inspec- 
tor and advisory rate adjuster instead of an ab- 
solute rate maker. 


AKRON TROUBLES SETTLED. 

The non-board Akron agency of Graham & 
Baum, representing the Squire, Hahn & App 
companies and others, has been admitted to 
membership in the Akron board, and the 
troubles there, so far as this firm are concerned, 
are now settled. Graham & Baum are responsi- 
ble citizens of Akron and are in the insurance 
field to build up a permanent and substantial 
business. This they saw would be difficult out- 
side of the board and they wisely decided to 
enter. The only conditions attached to their 
membership are that they are to be allowed to 
write certain special risks at cut rates, which 
they had promised the assured before becoming 
members. 

TOLEDO’S SINGLE AGENCIES. 

There are seventeen companies which have 
more than one agent at Toledo. The recent 
legislation in the local board by which mem- 
bers agree not to accept agencies of companies 
already having one agent, and to use every 
effort to get the companies having more than 
one to come to a single agency basis, is now in 
effect. There is little doubt but that the com- 
panies will conform with the agents’ wishes 
finally as it will be to their interests to do so. 


DOW-SNELL SALVAGE. 


Ohio Speeials Hold Final Meeting in Cleve- 
land. 

CLEVELAND, O., Nov. 9.—The Ohio specials 
interested in the charges against the Western 
Salvage Wrecking Company in the Dow-Snell 
matter held their final meeting at the Hollen- 
den to-day, and received the printed detailed 
report of their special committee, a copy of 
which was also handed Mr. L. Gans, who was 
here in the interest of his concern. Sessions 
were held both morning and afternoon, the pro- 
ceedings of which were kept secret, and noth- 
ing could be learned regarding them. Mr. Cate 
stated, however, that a report to the companies 
had been formulated, which could not be given 
for publication, until the companies had seen it, 
and that everything was satisfactory to the 
committee. 

Mr. Gans also refused to make any statement 
further than that the report was a complete 
vindication for the Salvage Company. The fol- 
lowing gentlemen were present: Messrs. Cate, 
Dye, Kitson, Gooch, Wallace, Weinland, Mc- 
Kay, Julian, Leggett, Armstrong, Underhill, 
Monrose, Reed and Carroll. 

CHICAGO, Nov. 9.—Inquiry at the office of 
the Western Salvage Wrecking Agency to-day 
revealed that Mr. L. Gans had gone to Cleve- 
land for the purpose of seeing that the report on 
the Dow-Snell loss was made public as the 
charges had been. The report covers 178 type- 
written pages. 


Ohio Casualty Appointments. 

The following are recently appointed agents 
of casualty companies: 

Brotherhood Acc., Boston — J. I. 
Akron. 

Commercial Mutual—Arthur Coughton, Cin- 
cinnati. 

Continental Assur.—Adam J. Guth, Akron. 

Fidelity and Deposit—Graham and Baum, 
Akron; Harry E. Fife, Canton; Kirschner, 
Wideman & Co., Toledo; Philip E. Uhl, Toledo. 

Standard Acci.— J. W. Enoch, W. H. Merke, 
P. J. Meade, and E. J. Duer, Cleveland. 

U. S. Casualty—Irwin Boggs, Circleville. 


Bachtel, 


OHIO AGENCY APPOINTMENTS. 


Agents Appointed by Fire Insurance Com- 
panies During the Past Two Weeks. 


Aetna—Chas, R. Bohrer, Celina. 

Armenia—E. Hirsch, Akron, 

Citizens, Mo.—O. D. Swartout, Van Wert. 

Com’l Union, Eng.—Alcott & Steele, Fos- 
toria; Bernard Schlesinger, Xenia. 

Com’l Union, N. Y.—Fred’k D. Printis, Na- 
poleon. 

Connecticut—M. R. Yingling, Newcomers- 
town. 

Delaware—Runck, Lahusen & Heinsheimer, 
Cincinnati; S. S. Sargent, Columbus; Coriell & 
Strayer, Portsmouth. 

Erie—Holton & Clark, Toledo. 

Firemans Fund—H. B. Bourquin, Union City. 

Glens Falls—A. L. Taylor, St. Paris. j 

German, W. Va.—Jas H. Cope, Colerain. 

German, Ill.—J. B. Amstutz, Sterling; C. M. 
Caldwell, Waverly. 

Ger. Amer.—H. J. Boehmer, Delphos; Jno. 
W. Horine, West Manchester. 

Hartford—Harry J. Favorite, 
City; Collins & Johnson, Celina. 

Manhattan — Runnells & Manchester, Cleve- 
land. 

Merchants, N. J.—Philip A. Kahle, Lima. 





Tippecanoe 





Milwaukee—J. P. Murphy, Newark; W. R. 
Walker, Batavia. 
Mil. Mech.—C. Sage & Co., Wellington; 


Campbell & Bowers, Piqua. 

N. W. Nat'l—Burt & Netz, Toledo; Jas. Devor, 
Greenville, Chas. Cretcher, De Graff; H. B. Hull, 
Findlay; M. D. Considine, Springfield. 

Phoenix, Ct.—H. A. Wulson, Blanchester: 
Alcott & Steele, Fostoria. 

Phoenix, Eng.—P. De Allen, Sandusky. 

Reliance—-H. C. Miley, Findlay; T. S. Mur- 
ray, Ironton. 

State of Ills.—Jas. F. 
Mrs. Frances E. 
Connell, Troy. 

Spring Garden—S. H. Peterman, Mt. Vernon; 
Will J. Welsh, Mt Vernon. 

ie:, 


Security—D. Robinson, 
Toledo. 

Thuringia American—D. Robinson, Jr., Sons 
& Co., Toledo; Buerkle & Lermann, Sandusky; 
Mahlon H. Howard, Columbus. ; 

Union, Eng.—J. V. L. Rodgers, Bridgeport. 


Cunningham, Akron; 
Pursell, Piqua; Geo. R. Mc- 


Sons & Co., 


GENERAL SMITH ON INSURANCE PAPERS.— 
General R. J. Smith of the Traders, it is learned, 
feels that the Western insurance papers outside 
of those in Chicago are of little use and less 
reliability, inasmuch as they are edited and 
conducted ‘either by inexperienced youths or 
men who are lackingin any knowledge of the 
insurance business.’’ The Western papers out- 
side of Chicago are the Western Insurance Re- 
view, the /nsurance Herald, the Underwriters’ 
Review, the /ndicator, and the OH10 UNDER- 
WRITER. It is said General Smith points out 
as shining examples the OHIO UNDERWRITER 
as one of the first and the /nsurance Herald one 
of the second class mentioned. General Smith 
is doubtless sufficiently experienced, as well as 
old enough, for his remarks to be entitled to 
credence, and so far asthe OH10 UNDERWRITER 
is concerned we are willing to allow them to go 
unchallenged. We would only suggest, how- 
ever, that the faults which he ascribes to the 
papers mentioned are not entirely irremediable, 
inasmuch as time, assisted by diligent, pains- 
taking effort, may finally place the journals on 
the same high plane occupied by their more 
esteemed Chicago contemporaries. Rome was 
not built in a day, neither did the Argus, the 
Investigator, Black and White, and others 
reach the positions they at present occupy with- 
out some considerable lapse of time, and doubt- 
less effort. But our contemporaries should not 
despair in their hopes of finally reaching the 
lofty heights of General Smith’s ideal. Who 
can say but what in the far distant future, 
perhaps after their present editors are dead, the 

| outside papers may attain the goal which has 
been reached by our distinguished and always 
| excellent Chicago comtemparies and friends. 
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__ IN WEST VIRGINIA. 


AGENT HOWELL ARRESTED. 

On Saturday, October 29, Robert T. Howell, 
of Bridgeport, Ohio, who has been known to be 
placing insurance in Wheeling for a number of 
years in companies not authorized to do busi- 
ness in West Virginia, was arrested by Special 
Detective McNichol and placed under bond to 
await the findings of the next grand jury. Mr. 
Howell has been more or less an annoyance to 
the Wheeling insurance fraternity for some 
years, and especially on the ‘‘Island,’’ where he 
has been able to secure a number of dwellings 
at cut rates. The state auditor is back of the 
arrest of Mr. Howell and the cases against him 
will no doubt be pushed, and an object lesson 
taught to violators of the law. Mr. F. Riester, 
secretary of the German, became bondsman for 
Mr. Howell’s appearance. 

It has been said Mr. Howell, who is a justice 
of the peace at Bridgeport, has had warrants 
in his pocket for the arrest of two or three 
prominent Wheeling secretaries of local com- 
panies for writing business in Ohio, but it is the 
general opinion of most insurance men at Wheel- 
ing that nothing would come of it, even if they 
should be arrested, as they do not solicit busi- 
ness in Ohio as Mr. Howell has been known 
to do in West Virginia. The outcome of the 
present arrest will be looked forward to with 
interest. 


++ ++ 
BUT NOT INDICTED. 

The grand jury failed to find a true bill against 
Mr. Howell, although a number of persons tes- 
tified that they had received policies from 
him, either directly or indirectly, in the 
Washington of Cincinnati, Cincinnati Under- 
writers and Milwaukee Mechanics. Two or 
three persons testified that they had sent for 
Mr. Howell to come over the river and insure 
them because he gave better rates than the 
Wheeling agents would give. One or two of the 
jurymen also admitted having policies placed 
with Mr. Howell. It has been said the state 
auditor and prosecuting attorney for Ohio 
county will not let the matter rest, and that 
unless Mr. Howell and his companies cease this 
illegitimate business they will be prosecuted and 
followed up until convicted. 

++ ++ 
EFFECT OF UNDERGROUND WRITING. 

The state is deprived of the revenue from 
such business by taxation, and the resident 
agents of the state are cheated out of the com- 
mission. A large lumber plant in West Vir- 





ginia is placed by some agents in Tennessee | 


and freely written by companies doing business | 


in the state. The main office of the lumber 
company is placing thousands of dollars of 
premiums with companies who are doing an 
agency business in the state but writing large 
amounts over their agents’ heads for brokers in 
the East, who obtain a considerable amount of 
this business by cutting the rates or dividing 
commissions with some officer in charge of the 
insurance. The question of having a resident 
agents’ law (similar to the one now in force in 
Ohio) passed by the forthcoming legislature, 
will be one of the matters which will no doubt 
have the attention of the large local and general 
agencies and of the local companies this winter. 
Eastern capitalists and corporations having 
their offices in Baltimore, Philadelphia, and 
New York place their business in their re- 
spective cities. Every company in reporting 
its premiums for taxation should state the 
amount written by non-resident agents. 





HOW IT'S DONE IN WEST VIRGINIA. 

Almost two years ago what was known as the 
“Old Academy Hall’ of the University at Mor- 
gantown, which was used as a school building 
by the board of education of the independent 
school district of Morgantown, caught fire and 
was partially destroyed. Eight thousand dol- 
lars insurance was carried on building and fur- 
niture in the Firemans Fund and Providence- 
Washington, $4,000 each. State Agent D. G. 
Morgan of the Providence-Washington went to 
Morgantown to adjust the loss. The board and 
Mr. Morgan failing to agree as to amount of 
loss, they placed the matter in the hands of 
appraisers. Chas. Hickman of Clarksburg acted 
for the companies, C. W. Houston of Mor- 
gantown for the school board, and a man by the 
name of Field from Pennsylvania as umpire. 

In ascertaining the loss the assured’s ap- 
praiser and the umpire took a new method. 
They obtained the sound value of the building 
before the fire and then figured upon what the 
remaining portion would be worth, if torn down 
and sold for old brick and lumber. This amount 
they deducted from the sound value and thereby 
obtained a loss of $6,500, for which amount 
they brought in their award against the protest 
of the companies’ appraiser, who refused to con- 
cur in the findings. State Agent Morgan was 
very much dissatisfied with the award and, re- 
turning to Wheeling, secured. figures for re- 
placing the building as it was before the fire for 
$2,450. With this reinforcement from one of 
the wealthiest builders and planing mill opera- 
tors in the state, he returned to Morgantown 
and offered the school board $2,500, which it 
refused and stood out for the full award of 
$6,500. Mr. Morgan then informed the board 
that the companies would rebuild, which aroused 
the ire of the board and the citizens of Morgan- 
town, who wanted to replace the old bulding 
with a $50,000 structure. 

So the walls remaining were only worth the 
price of old brick ; but the companies could not 
see it that way, and W. A. Wilson & Son of 
Wheeling were ordered to go to work on the 
building and replace it. An injunction was 
then secured by the school board, prohibiting 
the contractors from trespassing on the school 
property. Not satisfied with that, some over 
zealous person was determined the companies 
should not rebuild and dynamited the remain- 
ing portion of the building, excluding the com- 
panies from all possibility of replacing it. Then 
the school board entered suit for the full award, 
$6,500, and the case will come up at the Febru- 
ary term of court at Morgantown. 

All the members of the old board, which 
caused all the trouble by its unreasonableness, 
have been retired but one. The new board, it 
is understood, would be glad to settle the mat- 
ter but the lawyers are not likely to advise 
against litigation, so the fight will no doubt go 
merrily on and the awful insurance trust will 
be damned by the good citizens of Morgantown 
for not paying $6,500 for a $2,500 loss. Indeed, 
if the building as it stood before the fire, was 
figured as to value on the same basis as the ap- 
praiser for the assured and the umpire figured 
the salvage, the loss would foot considerably 
less than $2,500. The old saying, ‘‘It is a poor 
rule that won’t work both ways,’’ applies here 
with much force. 

The petition filed by the attorneys for the 
board maintains that the appraisal agreement is 
binding and that the companies must abide by 
it and also that the appraisal is a waiver of proof 
of loss. There is a fine array of legal talent on 
both sides, and some fine technical points are 
expected on appraisal, waiver of proof and 
acknowledgement of liability. 


GENERAL FIRE NOTES. 
The Ohio Inspection Bureau has rated Barnes- 
ville, Belmont County. 


J. K. Livingston, Indiana special for the 


| Queen, has resigned to become special of the 


Pennsylvania Fire for Michigan and Wisconsin, 


beginning November 15. 


Chas. O. Roemer has secured the local 
agency for Wheeling of the Prussian National 
and will do a fire business along with the 
casualty and accident lines. 

An absurd report has been circulated that 
President J. W. Champlin of the Grand Rapids 


| Fire is acting as attorney for Commissioner 


Campbell. A denial is hardly necessary. 


After a trip to New York for rest, J. A. Town- 


| ley, late president of the Commercial, will go 
into the general fire insurance business in Cin- 


cinnati with his brother, Edward E. Townley. 


The /nsurance Press is authority for the 
statement that Henry O’Kane of Columbus will 
probably soon retire from the insurance busi- 
ness. He is secretary of the Franklin and is in 


| poor health, 


The Phoenix of Hartford has transferred the 
states of Texas, Louisiana and Mississippi from 
the jurisdiction of General Agent Magill to that 
of the home office. The change takes effect 
December 1. 


The Wheeling local board has been stirring 
up the Union on the companies which have 
been paying excessive commissions, and there 
will no doubt be some changes in the near 


| future of agency representation in Wheeling. 


Alfred Paull of Wheeling has received the 


| state agency of the Orient of Hartford, which 





now gives him seven companies for which he 
has the state. The Orient has just applied for 
admission to the state, as it has not been in 
West Virginia for some years. 

Herbert G. Ashbrook, formerly special agent 
in Kentucky of the Phoenix Fire of Hartford, is 
now superintendent of the Sun Life of Louis- 
ville at Chicago. Mr. Ashbrook is a son of 
Captain J. T. Ashbrook, formerly secretary of 
the Kentucky and Tennessee Underwriters. 


The Western Union is now publishing the 
names of companies that have declined to get 
the proper rates on risks after being requested 
to do so, together with the names of the risks. 
The companies generally claim to be willing to 
get in line as soon as others do but not before. 


The malady which is prevailing in various 
parts of Kentucky has broken out in Covington. 
The Kenton county grand jury on Tuesday in- 
dicted the fifty-three fire insurance companies 
doing business in Covington for maintaining a 
trust to kill off competition and extort higher 
rates than would otherwise prevail. 


The liquidating committee of the Commercial 


| Insurance Company on October 29 declared a 


| $1,000. 


| 


dividend of 100 per cent on the stock. There 
are more dividends to follow. The person who 
could have foreseen what the company would 
do might have made a fine lot of money by 
buying stock three months ago, for it sold at 70 
then. 


The Lenawee County Farmers Mutual Fire 
Insurance Company of Michigan held its annual 
meeting a few days ago. The secretary’s re- 
port showed 6,225 members and $9,990,178 in- 
surance in force. The losses were somewhat 
greater than the year before, and the rate neces- 
sary to be assessed was found to be $2.61 per 
This caused some complaint and a 
committee was appointed to look for ‘‘leaks,’’ 
The company has been in successful operation 
for 36 years. 














W. P. FLANDERS’ BIG PROMOTION. 


A change has been made in the Cincinnati 


office of the American Bonding & Trust Com- 
pany, which will cause at once pleasure and re- 
gret, pleasure at the good fortune of W. P. 
Flanders, the manager, and regret that he is to 
leave Cincinnati. 
moted from manager at Cincinnati to general 
manager for New York state, with headquarters 
at New York. Heenters upon his new duties 
Dec. 1. Hewill be succeeded here by James M. 
Sprague, chief of the recording department of 
the probate court of Hamilton county. Mr. 
Sprague takes this position as a new man in the 
business, but those who know him believe that 
he will meet with success in it. He has a very 
wide acquaintance, especially among men con- 
nected or-doing business with the courts. Mr. 
Flanders has been manager at Cincinnati only 
about a year and a half, but in that time has 
proven so efficient that his promotion is merited. 
QUIET IN LIABILITY CIRCLES. 

The recent excitement in liability circles has 
largely subsided. The compact companies do 
not intend to depart from their usual methods. 
The work of the advisory committee of the 
compact has been divided, the territory west of 
Ohio being in charge of President Batterson of 
the Travelers, President Seward of the Fidelity 
& Casualty, Manager Endicott of the Em- 
ployers Liability and Vice-President Moore of 
the United States Casualty, while that west of 
Pennsylvania is in charge of Manager Masters 
of the London Guarantee, President Ellerbe of 
the Union Casualty and Manager Maybury of 
the Standard. Where risks are extra good, 
lower rates than those in the manual will be 
made by compact companies after investigation 
by the advisory committee. The compact 
people say, however, that they will not let 
good business on their books be slaughtered by 
their competitors. They are relying toa con- 
siderable extent apparently on the disastrous 
results that have come to plunging non-com- 
pact companies in the past, which has caused 
insurers to become afraid of low rates. Their 
present competitors are, however, not of that 
class. A prominent compact manager recently 
stated it as his belief ‘‘that the non-board com- 
panies, though they are making large cuts in 
some particular cases, are not, asa rule, trying 
to follow the lead of the plungers in this busi- 
ness that have preceded them.’’ It is probable 
that the pliability of compact rates will be more 
in evidence in the future than in the past, as 
the Marylard Casualty in particular is out for 
preferred business at less than the manual rates 
for average business and its competition will 
have to be met. 


++ ++ 


TWO MORE ACQUISITIONS. 


Mr. Flanders has been pro- | 


Last week the Maryland Casualty appointed | 


Fred P. Wright of Springfield, Mass., general 
agent for two counties, and McGuire & Mc- 
Keogh of Syracuse, N. Y., general agents for 
eight counties. The former came from the Fi- 
delity & Casualty, the latter from the London 
Guarantee & Accident. This is a sample of the 
way this youngster is getting the men to conduct 


its business according to its own peculiar meth- | 


ods. 


Its managers know that it takes experi- | 


enced men to inspect and rate each risk on its | 
own merits; and the success of the method de- | 


pends on getting men from other companies, 
who have the necessary experience. 
land evidently offers them something very 
attractive. 


The Mary- | 


| 
| 
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What compact managers are wondering is 
how the Maryland is going to stand the expense 
that it must incur in getting good men from 
other companies and making individual inspec- 
tions of risks and still beat compact rates. It is 
safe to say they do not think it can be done. It 
remains to be seen whether they or the Mary- 
land know best. The business has so many 
peculiarities—and dangerous ones—that it is 
easy to see how a company can get swamped. 
A manager of a compact company was telling a 
few days ago of his experience with a certain 
risk. He lost money on it for several years and 
at last was glad to get rid of it. Another com- 
pany took it and it proved all right, In another 
similar case the next company lost as badly as 
he had done. ‘He says he believes that theoret- 
ically the business should be conducted by in- 
dividual inspections and ratings, but he does 
not believe that with its present volume it can 
stand the expense. 

There are some things that no inspection will 
disclose. He mentioned his observations on 
moral hazards. According to them there is a 
moral hazard that can be estimated only by ex- 
perience with the particular risk. In some con- 
cerns, with fairly good records as regards acci- 
dents, the managers have characteristics that 
make the risks undesirable. They appear to 
feel that their responsibility is cast upon the 
insurance company. It will have to stand the 
expense if an accident does occur, therefore it is 
not necessary to be quite so careful as if they 
were to stand it themselves. Some, too, are 
very tardy in reporting accidents, and a casualty 
that might have been settled for $20 at the time 
it occurred brings a lawsuit for thousands by 
the time the company is informed. 

SLIGHTLY IRREGULAR. 

The advent of the Maryland Casualty in Ohio 
is beating up the bushes in the liability busi- 
ness, and with it are shown some startling 
irregularities by some of the compact companies. 
For instance, a large plant not one hundred 
miles from Cincinnati is said to have been 
written on a basis of $200,000 pay roll and 
settled on that of $100,000; but of course that is 


not cutting rates,—only the pay roll. Another 
instance is a coal mine property with pay roll of 
$75,000, settled on a basis of $10,000. Still 
another is a large rolling mill and steel plant 
risk where the rebate to the assured cut a large 
slice out of the premium. These violations 
occured long before the Maryland entered the 
state and cannot be laid at its door, but from 
now on when such unbusiness-like methods are 
unearthed, the old cry will be raised: ‘The 
Maryland did it and we had to meet it.”’ 
ACCIDENT INSURANCE IN CINCINNATI. 
There are several things that some of the 
Cincinnati casualty managers feel the want of. 
The principal ones are a brokerage limit and 
co-operation in self-defense against deadbeat 
solicitors. A movement has been started once 
or twice to form an organization with a black- 
list or something similar, but the refusal of one 
or two managers to live up to the agreement has 
resulted in its failure. The nearest approach 
to it is an exchange of information among three 
or four of them concerning “short skate’’ 
solicitors and crooked claimants. One manager 
who is very anxious for an organization says, 
however, that he will not go into one until every 
manager agrees to become a member and there 
is reason to believe will live up to the agreement. 
Until either a change of men or a change of 
sentiment among certain managers takes place 
no binding agreement seems possible. That 
something of the sort is needed is very evident. 
Some time ago a manager was approached by a 
man who wanted to become a solicitor. He had 
worked for the company in several places and 
wanted a small advance. His tale of woe was 
so well told that he got the money. Letters to 
his references brought back the information 
that in each office where he had worked; he 
had proven a deadbeat and a thief. His supplies 
were taken up, but he went to another office 
and was employed as a solicitor, the manager 
saying he would take his chances when in- 
formed of the character of his new acquisition. 
When a manager does that he merely warms a 
snake in his bosom. A man with such a record 
will almost invariably beat the manager and 
the company and so conduct himself as to bring 














22nd ANNUAL ANNOUNCEMENT. 


1899 Columbia and Hartford Bicycles, 


PRICES ON AND AFTER NOV. 1st, 1898. 









Columbia Tandems, 


Hartford Bicycles, 


Vedette Bicycle / 






Columbia Bevel-Gear Chainless, , 
Models 50 and 5i. 


Columbia Chain Wheels, 


Models 57 and 58. 


Columbia Chain Wheels, 


Madel 49, i899 Improvements. 
Models 47 and 48 Diamond and Combination Frame. 


Paterns |S and 20. 
Pattern 21, for Men, . 
Pattern 22, for Women, 


We also have a few Columbias, Models 46, and Hartiords, Patterns 7 and 8, 
on which we will quote prices on application. 


No need to purchase poorly made bicycles when Columbias, 
Hartfords and Vedettes are offered at such low prices. 
best of the riding season is before you. 


| PICKERING HARDWARE CO., Columbia Dealers, Cincinnati, 0. Wa 
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disgrace upon 
obstacles in their way. Still, with some man- 
agers the fact that a man can bring in a few 
applications will outweigh the rottenness of his 
professional character. 

The condition in regard to brokerage is simi- 
lar to that existing in the fire insurance business 
in the city. Men in no wise connected with 
the insurance business, seeing a chance to turn 
an honest penny or save a friend half or more 
of an agent’s commission, present business at 
the accident offices and demand twenty-five per 
cent brokerage. Some of the business pays 
only thirty per cent, but managérs have to see 
their legitimate incomes cut down because 
other managers will pay excessive brokerage. 
An agreement fixing the brokerage limit at 
fifteen per cent would be to the advantage of 
the managers and would also protect agents 
from illegitimate competition with people who 
have no right to recognition as insurance men. 


FIDELITY & CASUALTY ON PLATE GLASS. 

Here is the way the Fidelity & Casualty states 
its position on plate glass insurance in its 
Monthly Bulletin: 

‘*When rates are so high that cutting. can be 
indulged in safely, cutting will be done, despite 
everything. It seéms impossible for plate glass 
managers to learn this simple lesson. Having 
tried hard to get the principle adopted while in- 
side a plate glass conference, and having failed, 
we now propose to enforce the idea without any 
conference. The gentlemen who failed to fol- 
low us ‘inside’ have no option but to do so 
now when we are on the outside.’’ 


Michigan Casualty Appointments. 


The following agents have recently been ap- 
pointed by casualty companies in Michigan: 

Fidelity and Casualty—W. B. Charles, Chief 
Lake; C. N. Dusenbery, Crystal. Falls; F. C. 
Wilson, Interlocken; F. Twiss, Lemon Lake; 
C. F. Cole, Manistee. 

Great Eastern Cas. and Indem.—F. B. Kline, 
Addison; T. S, Updyke, Allegan; A. E. R. Bush, 
Bay City; F. J. Durling, Detroit; R. T. Mc- 
Naughton, Jackson; R. C. Chamberlain, Law- 
rence; C. Guy Perry, Lowell; George S. Lock- 
wood, Saginaw. 

National Surety—Wolcott H. Butler, Ann 
Arbor; Plum & Knaggs, Bay City; Ed. H. 
Holmes, Flint; E. C. Badgley & Co., Jackson. 

N. J. Plate Glass—Chas. T. Schulte, Saginaw, 
E. S.; Emil Schoenberg, Saginaw, W. S. 

N. Y. Plate Glass—Don H. C. Bowen, Te- 
cumseh, 





legitimate agents and throw 


WANTED __ _ Office work by a young | 





knowledge of Life 2 ae Accident Insurance. 
Can furnish best of reference and bond. 


Address HARRY ANDREW, 
Care C. & M. V. Ticket Office. 
Sorg Block, MIDDLETOWN. OHIO. 








WANTED. 


EXECUTIVE REPRESENTATIVES 


—— FOR -—— 








tats ss n who has a thorough | 


The Old Phenix Mutual Life Insurance Company | 


OF HARTFORD, CONN. 
FOR THE FOLLOWING CITIES AND TOWNS IN 
WESTERN OHIO: 

Mansfield, Mt. Gilead, Marion, Kenton, Van Wert, 
Lima, Upper Sandusky, Bucyrus, Paulding, Ottawa, 
Findlay, Norwalk, Bowling Green, Napoleon, Deshler, | 
Wauseon, Defiance, and Bryan. 

Strictly Up-to-Date in Agency and Policy Con- 
tracts. Record for Large Dividends. 
Address FOX & NIELSEN, Managers, 

412-413-414 Garfield Building, CLEVELAND, OHIO. 











Witenesene. 


The Thuringia-American Fire Ins. 
Co. of New York, is now prepared to 
consider applications from Responsible 
Agents in Ohio. The plan of the Com- 
pany will be progressive and liberal. 

Address 
W. D. KELLOGG, Special Agent, 


Room 1, Moffat Bldg., 
Detroit, Mich. 





Wanted ——-_ 


The Insurance Company of the 
State of Illinois is prepared to con- 
sider applications from Responsible 
Agents in Ohio for Sole Representa- 
tion, on a Liberal Commission Basis. 


Address, 


GEORGE F. PENFIELD, Sec’y, 
Rockford, Ill. 





The OHIO UNDER- 
Wanted ~ WRITER desires to 
establish a news connection covering all 
parts of Ohio, Michigan, and West Virginia, 
not already arranged for. We particularly 
want general correspondents at Dayton, 
Columbus, and Cleveland, Ohio; Grand 
Rapids, Lansing, Saginaw, and at some 
point in the upper peninsula, Michigan; 
Wheeling, West Virginia, and other points 
of minor importance. Liberal space rates 
paid. Address: Cincinnati. 





Good Insurance Men 


will be given Good Contracts to sell 
Insurance for the old PHCENIX [MUT- 
UAL LIFE in Southern Ohio and 
Kentucky, by addressing 


R. N. FRYER, Gen’l Agt., 


Cincinnati, O. or Louisville, Ky. 


CANADA LIFE ASSURANCE CO. 


Established 1847. 

AGENT WANTED FOR CINCINNATI. 
Liberal Contract to producer. 
Address APP & CARR, Managers for Ohio, 
CLEVELAND, 0. 








$24.00 per week for Accident 
ACCORDING TO OCCUPATION. 


$6.00 per week for Sickness 


ACCUMULATED FOR AGE. 


The National Masonic Provident Ass'n 


MANSFIELD, OHIO. 


The only Company that has ever made a continuous 
success of the sick benefit business. 


| New York. 


| 
| 


GUARANTEED IVDEND| 
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No estimate of future results! Every 
figure guaranteed! Under the new Policy 
of the HOME LIFE INSURANCE CO. of 
Before making your Con- 
tract address 


WwW. A. RA. BRUEHL. 4. H. MINDERMANN. 


W. A. R. BRUEHL & Co., Gen’! Managers 


OHIO AND SOUTHERN INDIANA, 
Western Methodist Book Concern Building, CINCINNATI, 0. 


J. H. ANTHONY, Manacer 
NORTHEASTERN OH!I0 


Cc. F. McCORD, Gent Acr. 
SOUTHWESTERN Ono, 
New ENGLAND BUILDING, Cincinnati, O 


CLEVELAND 


G_HILLER, Seeciat Acenr 


CINCINNATI, O 





JOHN ‘Hancock 
MuTuAc LiFe Ins. Co. 


OF BOSTON, MASS. 


STEPHEN H. RHODES, PRESIDENT. 
ROLAND O. LAMB, SECRETARY. 


Its Policies are subject to provisions of the 
perfected Non-forfeiture law of Massachusetts, 
securing upon the face of each the endorsement 
of eash and paid-up value as part of the policy 
contract, 

Annual eash dividends, loan values, and a 
policy contract, plain, simple, positive, and un- 
excelled in liberality. 

Several good General Agencies with liberal 
renewal contracts in splendid territory are open to 
men of experience who want to settle permanently. 
For further particulars, address the Company at Bos- 
ton, or 

J.C. CAMPBELL, STATE AGENT, 


FOR OHIO AND WEST VA., 
BOARD OF TRADE BUILDING, 


COLUMBUS, OHIO. 





TAKE, THE 


F.F.V. 


TO 


WASHINGTON, NEW YORK, 
PHILADELPHIA, 
AND THE EAST, 


Magnificent Scenery, Observation Cars, 


| and Finest Cuisine. 


Stop en Route at one of Virginia’s Fa- 


| mous Resorts. 





FOR INFORMATION ADDRESS 


H. W. FULLER, 
GEN. PASS. AGT., OR 
WASHINGTON, D. Cc. 


c. B. RYAN, 
ASST. GEN. PASS. AGT., 
CINCINNATI, O. 
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CinCINNAT), miLTOM .yT 0% y 


Cincinnati Cincinnati 
To CHICAGO. To INDIANAPOLIS. 











PREFERRED ens ( 


NEL SON J. EDWARDS » 


wt EAST THIRD ST LCINC INNATI + 











VESTIBULED 
TRAINS 


huge ret SLEEPERS NEW YORK UNDERWRITERS AGENCY 
es Errore 2) ra n 1 2 Local Agents 1b at Proahesst Genstithes In the 


Cincinnati Cincinnati United States. 
To TOLEDO & DETROIT. To KANSAS CITY. Office: 100 William Street, New York. 


A. & J. H. STODDART, General Agents. 




















a —— LYMYER BLDG " 
{. MAIN ST. OPD. POST OFFICE CINCINNATI. O. NI 








Teo 


Union Central Life Insurance Co. 


CINCINNATI, OHIO. 


ASSETS, JANUARY 1, 1897, $16,529,860.70. SURPLUS, $2,300.180.42. 


No Fluctuating Securities—Largest Rate of Interest—Lowest Death Rate. 
Endowments at Life Rates and Twenty Payment 
Cuaranty Policies Specialties. 


Large and increasing Dividends to Policyholders. 


Desirable Contract and Good Territory open for Live Agents. JOHN M. PATTISON, PRESIDENT. 


H. L. PALMER, Pres’. 
J. W. SKINNER, Seov. THE ORGANIZED 1857. 


NORTHWESTERN MUTUAL LIFE INS. CO. 


PURELY MUTUAL AND TRANSACTS | BUSINESS ONLY IN THE UNITED STATES. 





STATEMENT JANUARY ist, 1898. 
PI onc chai sian baa Oo Usad eae CabGubs eeinesebeakckweed $103,375,536 








| Liabilities ........... cc ccce cece ee cececeeeeseceeeeees 80,885,093 
| Accumulations held to meet Tontine Policy contracts. .$ 16,310,434 ; 
LOW I IU are pica nn nie wine dd eos acd beone cedar eel 6,180,009 ECONOMICAL 
MORTALITY. Income during DA scstieecnaimiincsoeesernienenel ; 20,020,162 MANAGEMENT. 
Insurance Written during 1897..................... = ry 61,187,593 
Insurance Gained during 1897.............cccccccccees 28,913,541 
IE AE SIND 505 ctinelesdsuabngaeesenstedaee seams 413,081 ,370 








BEST RESULTS TO POLICY-HOLDERS. 
Business accepted only from regular Agents of the Company. 


For further information, or an Agency, address: 
WILLARD MERRILL, Vice Pres’t and Sup’t of Agencies, Home Office, Milwaukee, Wis. 
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ROLLA V. WATT, Mer., “The Leading Fire Insurance Company of the World.’’ | E. F. BEDDALL, Wer., 
For 


: G M. COIT, Ass't Mgr., 
Pacific Coast Department—California, Oregon 


Washington, Utah, Idaho and Arizona. ; FI RE _—s TORNADO. — 


THE STATE OF NEW YORE. 
SAN FRANCISCO, CAL. ROYAL INSURANCE BUILDING. 


50 Wall Street, NEW YORK 
JNO. TENNEY, Mer., ¢ EORGE P.1 IEL D E. B COWLES. 
R. EMORY WARFIELD, Ass’t Mer. ae s 
a B FIELD & COWLES, Mers., 
Pennsylvania, New Jersey, Delaware, Mary- For 
land, Virginia, N. Carolina, Dist. of Massachusetts,Connecticut, New Hampshire 
Columbia, West Virginia 


Rhode Island, Vermont, Maine 
ROYAL INSURANCE BUILDING, 85 WATER STREET, 
306 Walnut Street, PHILADELPHIA. BOSTON, MASS 


ota enomensage | Insurance Company. “seen, nus 
‘o 


Fc 
Western Department * Illinois, Ohio, Indi- BARBEE & CASTLEMAN, Mers., 


. . ~ . . r 
ana, Michigan, Iowa, Kansas, Missouri, 


Fo 
Minnesota, Wisconsin, N. Dakota. S. Da. CHARLES H LAW MANACER nen Southern Departme nt Kentucky, re mnee 
kota, Nebraska, Colorado, Wyoming e 9 CINCINNATI BRANCH. ee, Georgia lorida, South Carolina, Ala- 


























bama, Mississippi, Texas. Arkansas, Lou 
ROYAL INSURANCE BUILDINC, isiana, Oklahoma, Indian Territory 
169 Jackson Street. CHICAGO. South-east Cor. Third and Walnut Sts. LOUISVILLE, KY. 





STANDARD MUTUAL FIRE COMPANIES. 


C) h 10 M utu q| Thiet y-Fourth meron Financial Statement 
FIRE INSURANCE CO Manufacturers’ and Merchants’ Mutual Insurance Company 


H. W. PRICE, GEO. B. KELLEY, F. F. WORMWOOD, GEO. W. CARSE, 
- ' ' - TREASURER SECRETARY 
O F SA LE M, ( YHIO. PRESIDENT VICE-PRESIDENT 
JULY 1, 1898. 
Assets April, 1877, - - : $50,000 ASSETS LIABILITIES. 
Cash $ 72,088 si Interest Outstanding Scrip. $ 18000 


Assets April, 1898, - : ° $750,000 


Losses in Process of Adjustment 15,015 88 








Contingent. . 377,977 60) =~ Re-Insurance Reserve, 50 per 
aye. $149,666 41 cent. of Premiums AAS 49 
: : : . 7,606 ‘ sabove all Liat ies 399,922 04 
Does Exclusively an Agency Business. Agencies in all — ieee 
ion cas . Net Cash Surplus, $22,344.69. $149,666 
the Cities and Principal Towns of Ohio. ae se a 
Losses paid since organization . $197,099 09 
| Scrip Dividend paid since organization 8,952 84 
J. R. VERNON, Secretary. Cash Dividend paid since organization. 92,231 28 
R o hl d CHARTERED 1851. | Ineorporated April 17, 1876. Began Business October 2, 1876. 
THE 





i Inewenes Comoe Central Manufacturers Mite! 


, VAIN WERT, OHIO. 
DIRECTORS: N.S. Reed, J. C. Larwill, H. R. Smith, J. W. Jenner, G. A. Clugston, 


H.C. Hedges, W. W.Cockley, A.C.Cummins, J. A. Rigby. Premium Notes $369,589.95. 


Assets, $1,600,000.00. Total Cash Assets $99,379. Net Cash Surplus $54,523. 


H. R. SMITH, President. R. SMITH, Secretary. 
H. V. OLNEY, President. F. W. PuRMORT, Secretary. 





1s4c. 1sOos. 


The Western Mutual Fire Ins. Co. a ee 
Writes Ohio wiitbane Sele ieloty oy Note Plan. The Man sfie ld Mutu al 


RECORD HALF-A-CENTU RY Fire Insurance Co. 


Shows that its members have obtained 


RELIABLE INSURANCE, | J. W. WAGNER, President. OF MANSFIBLD, O 
SOUND INDEMNITY. | J. M. Cook, Secretary. 
REASONABLE RATES, | 
VERY LOW COST, Total Available Assets $484,650.58. 
. Averaging only 4% per cent. for last twenty years. Net Cash Surplus $12,909.61 


LOSSES PROMPTLY ADJUSTED AND PAID. 
W. R. ROSS. Pres. WILSON BALDWIN, Sec’y. JOS. S. CARTER, Gen’! Agt. 





Transacts an Agency Business in Ohio. 
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is joust 
Cjeidem JEG 


OF NEW sity, 


The Best The Best 





Policies, 


ACTIVE AGENTS WANTED. 


KIMBALL C. ATWOOD, SEC’y, 


256 and 257 Broadway, - 
ASSETS, over BGB00,000 
Surplus to Policyholders, 275,000 





INSURANCE Co. 
OF KENTUCKY 


MUTUAL LIFE 


INCORPORATED. 


Hon. CHAS. D. JACOB, President. GEO. W. MORRIS, V-President. 
WM. W. MORRIS, Secretary. DAVID MERIWETHER, Treas. 


Home Office, ~ ~ Louisville, Ky. 
Assets December 3lst 1896 ...... Tee Ter ti is 


Surplus, 4 per cent. Se Ee Wie aaa a oiea dues . 253,871 60 
Surplus, 4% per | hn PNET, SS RRS a IRE 418,871 60 
Total Death Claims and Endowments Paid. ... 2,785,793 64 


$200,000 in Bonds deposited with the State Treasurer for the | 


Benefit ofall Policy-holders. All claims paid promptly upon receipt 
and approval of proof of death. 


ROBERT SIMPSON, State Agent Ohio, and Kenton & Campbell! Counties, Ky. 
Pike Building, - CINCINNATI, OHIO. 
Cc. F. WHIPPLE, General Agent, 715 The Cuyahoga, Cleveland. 


The WILLIATIS TYPEWRITER. 
New No. 2, for 1898. 





Visible Writing. Extreme 

Direct Inking. Durability 

Best Work. Ball-Bearing 

Key-Board Lock. Carriage. 

Easy Touch. Phenomenal Speed. 
Permanent Alignment. 
Superior Manifolding. 


PART PAYMENT. 


Full catalogue onapplication. Agents 
wanted in unoccupied territory. 

We havea few second-hand machines 

of other makes for sale; also sup- 

plies. 


EDWIN A. HARDIN & CO. 


SOLE DEALERS, 





MENTION THIS PAPER.) 


The Fidelity Mutual Life Association, | 


PHILADELPHIA, PA. 
L. G. FOUSE, 


INCORPORATED 
PRESIDENT. 1878. 
PERATES anticipated dividend plan of life insurance, reducing 
stipulated premiums, which are participating, to about the non- 
participating rates of legal reserve companies. 
It is a_ statistical fact that the average per capita business of 
FIDELITY agents is double that of old line agents. 


TTO: inimum cost 
MOTTO: aximum security. 
Assets, $2,250,000. Losses Paid, . $5,250,000. 


Insurance in Foree, over $73,000,000. 


Apply for agency to ALEXANDER MCKNIGHT, Vice-President. 


ye Commissions, | 


NEw YORK. | 


OLD MACHINES TAKEN IN | 


409 Walnut St., Cincinnati, Ohio. | 








= : — 
| a wi 1867. Members’ Safety Fund 
| 81,000,000. 


HARTFORD LIFE. INSURANCE COMPANY, 





| HARTFORD, CONN. 


Sells all Desirable Forms of Up-to-date Contracts. 


Ten-Year Renewable Term Policies. 
Ten-Year Non-Renewable Term Policies. 
Twenty-Year Option Policies. 
Twenty-Payment Life Policies. 
Seven-Year Distribution Policies, ete. 


E. B. SAYERS, Central Suite: Chamber of Commerce Building, 
| Cincinnati, Ohio, will pay the largest brokerage for surplus lines; also 
| makes renewal contracts with reliable men. WRITE HIM. 


Western and Southern 


LIFE INSURANCE COMPANY. 


OF CINCINNATI, OHIO. 





-PAID-UP CAPITAL, - 


$100.000.00. 


FRANK CALDWELL, President. 
W. J. WILLIAMS, Secretary. 


w= GOOD LIVE AGENTS WANTED. 


Mutual Reserve Fund 
~<—_Life Association. 


FREDERICK A. BURNHAM, President. 


Mutual Reserve Building, NEW YORK CITY. 








° 


New business received in 1897, over $71,000,000. 
| Cash income during 1897, over $6,000,000. 
Death Claims paid since organization, over $33,000,000. 


WANTED 


Confidential Executive Representative. Must be a 
man of experience in higher life insurance work and 
of unquestioned integrity. 





ADDRESS, 


| ANDREW M. SWEENEY, 
State Life Insurance Company, Indianapolis, Ind. 








ih 


— pe & ¢ 





